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H. S. Vail and T. H. Bowles might form a 
league, or else Bowles might take the Vail. 


Will Dr. 


London” ? 


Pearman get lost in “dear old 


During the summer season blanket forms 
are unpopular. 


The Insurance Field says that Commis- 
sioner of Corporations Garfield is getting into 
“the bowels of interstate conditions.” Such 
an operation is much more serious than one 
for appendicitis. 





If the Hartford and North British would 
only make their appointments at Chicago, it 
would “lift the pressure,” in the words of 
the “Immortal J. N.” 





DEVELOPMENTS IN THE STOCK-RATE SITUATION. 


Some life underwriters express the opinion 
that within a very few years non-participating 
insurance will be the kind mainly written. 
There are certainly forces at work tending 
in that direction. The decrease in interest 
rates, the cutting out of forfeitures that ac- 
crued to the benefit of persisting policyholders, 
the liberalizing of contracts, have all worked 
to reduce dividends. The failure of tontine 
settlements to come up to estimates has been 
highly disappointing. These conditions cul- 
minating at once would tend to make insurers 
think more favorably of non-participating in- 
surance. Most companies, however, do not 
like it, and most agents would never mention 
t if they were not forced to do so. , 

In conjunction with the conditions just 
mentioned, however, has come the advent of 
the two great advocates of stock-rate in- 

irance, the TRAVELERS and METROPOLITAN. It 
may appear out of place to speak of their ad- 
ent as of recent occurrence, but it. is not. 

he TRAVELERS has been known better as an 
cident company than a life company. The 
troduction of PrupENTIAL and New York 
'1FE methods into its management by VIcE- 

RESIDENT LUNGER is really transforming it. 
vithin five years it will be a factor in the 

siness such as few people would have sus- 

cted five years ago. 

Che Metropotitan has always been thought 

as an industrial company. Yet within a 

V years it has suddenly jumped into a place 

long the giants as an ordinary company. 

s business is written through the industrial 

ganization. Ordinary agents are prone to 

‘k down upon industrial agents, yet there 
‘¢ hundreds, perhaps thousands, of men in 

¢ METROPOLITAN’s service whose incomes 

uld make those of the average ordinary 
cent “look like thirty cents.’ These men 
re drilled in the hardest school of life in- 
surance, They know no such thing as the 
‘dull season” or any period of let-up. If any 


man imagines they are not a factor to be reck- 
oned with in this business, he fools himself. 

All this army is teaching the people non-par- 
ticipating insurance, and mighty little else. 
The fact that many companies have been 
forced to furnish their agents non-participat- 
ing rates, to help them out in competition, 
while many of the same companies discourage 
them from using them by the low commissions 
allowed, is an admission that in many instances 
participating insurance cannot stand in com- 
petition with stock-rate. Stock-rate insurance 
has not been sold because it was not talked. 
The METROPOLITAN and TRAVELERS agents will 
make the others talk it, and the more the pub- 
lic knows of it, under present conditions, the 
more of it will be sold. A considerable part of 
the competition of the future will not be car- 
ried on by ratios, dividend showings, estimates 
and mortality statistics, but purely on rates 
and contracts. 


LIFE INSURANCE A GOOD PROFESSION. 


A youNG man who would be a lawyer must 
study four years before he is permitted to 
practice. As a rule he must then hang on the 
ragged edge of starvation for a like period 
before he can build up a reasonable practice. 
The average doctor can look back over a 
similar experience. The lawyer and doctor 
who meet with success get good incomes. 
Sickness, accident or break-down catse those 
incomes to cease at once. The ranks of both 
professions are overcrowded and those who 
are in are seeking to erect barriers to keep out 
those who are out. 

The young man who would enter life in- 
surance enters. No preliminary study nor ex- 
amination is required, however desirable they 
might be. He begins to earn money within 
a few days of the time he gets his rate book. 
His income depends on his own energy and 
ability. Unless he is working on brokerage 
he soon begins to get a renewal income, which 
increases from year to year, and comes 
whether he is working or sick. The life in- 
surance man who can produce business is in 
demand by every company in every town. 
This is the one occupation for which the sup- 
ply is not large enough. 

Has any man higher aims? Does he seek 
a nobler work? If he conducts his business 
with energy and honesty, he makes a good in- 
come for himself, he makes men better fath- 
ers, he provides against the poverty of others 
in old age, he “visits the fatherless and 
widows in their affliction,” he educates chil- 
dren’ who might have been waifs, he keeps 
families intact, except for the head, which 
death has removed, he gives every man more 
than a dollar’s worth for his dollar, can look 
his neighbors straight in the eye. He teaches 
men prudence and foresight, conserves wealth 
that might have been dissipated, makes the 
world better for his having lived in it, and 
gets good pay for his good work. Surely, 
such an occupation is attractive to those who 
will take advantage of its opportunities. 


The semi-annual statement of the Home of 
New York shows assets of $17,374,644, rein- 
surance reserve of $6,334,679, and net surplus 
of $6,378,847. 


COMPANY WANTED. 


An unusual opportunity is 
offered a Fire Insurance Com- 
pany writing a general busi- 
ness to secure leading position 
in old German American 
Agency in St. Louis. 


Address F. W. L.,; 


Care The Western Underwriter, 








164 La Salle St., Chicago. 





Cc. E. HILBERT IS CHOSEN PRESIDENT. 
London and Lancashire Special Will Be at the 
Head of the Wisconsin Field 





Club. 
At the annual meeting of the Wisconsin 
Field Club at Green Lake, C. E. Hilbert of 


the London & Lancashinre 
dent; S. Herdegen of the Hart 
ford, vice-president; Frank Phillips of the 
North America, treasurer; George Banta of 
the Phenix of Brooklyn, Charles A. Keith 
of the National of Hartford, G. Mueller of 
the Northern, C. L. Easton of the Aachen 
& Munich, Hart Darlington of the Royal, 
and R. J. McIntyre of the Fireman’s Fund 
executive committee. 


was elected presi 
Phoenix of 





INCORPURATED AGENCY QUESTION. 

The Buffalo Board settle the 
incorporated agency question by adopting a 
rule requiring a list of stockholders to be 
filed and excluding from membership any 
incorporated agency where stockholders are 
not individually eligible to membership. C. H 
Woodworth, who is at the head of an incor 
porated agency, is said to have devised this 
rule, which will probably be adopted. 


proposes to 





DUNNING GOES WITH THE HONE. 

Frank A. Dunning, who is connected with 
the Rogers & Rollo agency at Chicago, has 
been appointed adjuster and general outside 
man for the local office of the Home in Chi- 
cago under Manager Buswell. The Home has 
not had such a position in its Chicago office 
for some time. Mr. Dunning will take hold 
Aug. I. 





HAWLEY LEAVES THE EQUITABLE. 
Charles A. Hawley, who created such a stir 


while actuary of the Connecticut insurance 
department under Commissioner Schofield, 
later holding a salaried position with the 


Equitable Life in the New England field, has 
severed his connection with that company. 





FIRE LOSSES IN CHICASO. 
The Chicago losses for the first six months 
of 1903 are as follows: 


January, $575,418; 
February, $321,820; 


March, $258,793; April, 
$762,047; May, $795,034; June, $128,610 (es 
timated). The total 
2,841,733. 


for six months is 





CHANGE THE DATE OF MEETING, 

The executive committee of the National 
Agency Association has decided to change the 
date of the annual meeting until Oct. 20, 21, 
22, at Hartford, the date originally set con- 
flicting with the life convention to be held at 
Baltimore the same week. 





DURBROW GETS THE LONDON MUTUAL. 

Jantes [W. Durbrow, manager of the 
Fidelity Insurance Association of New York 
has been appointed United States manage: 
of the London Mutual Fire of Canada, which 
will write surplus lines in this country. 





PELLET GOES ON IMPORTANT MISSION, 
Clarence S, Pellet, the Chicago local agent, 
has gone to Philadelphia in connection with 
an important 
panies. 


mission concerning his com 





WANTED 


A reliable Fire Insurance Solicitor, to go 
on the road for a mutual fire insurance 
company. A good position for the right 
party. Address ‘‘MUTUAL,’’ care The 
Western Underwriter, 164 La Salle Street, 
Chicago. 
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REPORT OF ST. JOSEPH LOSS 


S.H. LOCKETT MAKES INVESTIGATION 


Several Features of the Recent Hammond 
Packing Loss Are Discussed—Water 
Supply Was Adequate. 


S. H. Lockett, manager of the Insurance 
Survey Bureau, visited St. Joseph, Mo., at 
the instance of that organization to report on 
the recent Hammond Packing Company fire. 
The substance of his report is as follows: 

The fire started in the dressing room of the 
beef casings department on the fourth floor 
of building “A,” probably from spontaneous 
combustion in the workingmen’s clothing. 
When the fire department arrived the fire had 
gained considerable headway owing to the 
frame construction of the dressing room and 
the large area of the building. The volunteer 
fire department was at work, but the private 
connections of the Hammond Company were 
misapplied by incompetent volunteers. 

Not a Lack of Water Supply. 

There was not a lack of water, as had been 
supposed, tbut it was largely misapplied. Nel- 
son Morris & Co. used 16 streams in wetting 
down their plant at times when their risk was 
in danger. For some time the fire was con- 
fined to the beef house “A,” but the heat be- 
came so intense that the firemen on the roof 
of “B” were driven away and the flames fell 
on the frame lanterned skylight, demolishing 
the division walls. The north wall of “A” 
fell crashing upon the loading sheds. The 
wind came up, carrying the heat and flames 
between the high walls of the Hammond plant 


and the Nelson Morris plant. Fire went 
through the windows in the northeastern 


walls of “B” and “C.” 
Fire Walls and Vestibule Held for Some Time. 


The fire wall between “A” and “B” and the 
vestibules in this wall held so long as the fire 
was in “A” alone. This wall was completely 
destroyed later by the falling contents of both 

‘A” and “B.” A pipe five inches in diameter 
pierced the wall between “A” and “B” at one 
edge. It is probable that this pipe hole was 
not properly pointed up. The fire could have 
passed through this and any similar openings 
to such an extent as to compass the destruc- 
tion of “B,”’ but the lanterned skylight and 
the frame icing shed afforded ample facilities 
for the fire to get past the division walls. 
The buildings “A,” “B” and “C” and the 
frame building in the angle between “B” and 

“C,” as well as the car sheds, are practically 
total losses. As far as could be learned the 
ammonia pipes played no part in the fire ex- 
cept in falling, pushing out the walls to some 
extent. 

Conclusions to Be Reached. 


Heretofore smoke 
divisions have 


houses with their sub- 
been regarded as not easily 
destructible, but there is an 80 per cent loss 
in this case. The loss would have been modi- 
fied had standard tinclad doors been provided 
at the openings to the smoke house and had 
the old-style arch doors been used. This fire 
proves that tinclad doors are superior to iron 
clad ones. The iron doors were badly warped, 
so that they could not possibly retain the fire. 
All holes for openings through division walls 
should be absolutely avoided as far as possible. 
Where they are demanded they should be 
pointed up or provided with tight-fitting 
shields of the most approved designs. 
Significance of Loading Sheds. 


The significance of shipping sheds, loading 
platforms, ete., is too often overlooked. In 
the Hammond plant the sheds constituted a 
large area of frame buildings, exposing three 
main buildings. This hazard should be re- 
duced by providing standard fire doors and 
fire shutters and iron roofs. The dressing 
rooms in packing plants should be fireproof 
and iron closets for the workingmen’s cloth- 
ing should be provided. No opening in any 
fire wall should be less than twelve inches in 
thickness and this would require, where the 
beams are laid into the walls, say, four inches, 
twenty inches for the minimum general thick- 
ness. 


Roof Elevations Should Be Discouraged. 


The practice of frame lantern skylights or 
other roof elevations should be discouraged. 
While there was ample water it was unneces- 
sarily wasted by incompetent volunteers. 


The 





grouping of numerous hazardous processes in 
any one large building is a practice to be dis- 
couraged. Beef house “A” was devoted to a 
large number of processes. Separate divisions 
should be provided for the more hazardous 
operations. 


Large Lines Were Not Advisable. 


The plant was a fairly good one of its kind, 
but was not, however, one for which large 
lines were advisable, although it is a risk 
which would well justify the belief that not 
exceeding 50 per cent loss would occur. It 
is likely that considerable salvage will result 
from the stock. Something like 10 per cent 
and possibly more ought to be saved, although 
this would be of little value to the companies, 
as the risk was not nearly insured up to its 
full value and there was no co-insurance 
clause. 


Future Acceptances on Packing Risks. 


Relative to future acceptances of packing 
house business there are several objectionable 
features which, while they can be guarded 
against, seem to be invariably connected with 
such risks, and even when corrected these 
deficiencies return. The fire walls should be 
true fire walls and their integrity is destroyed 
if they are pierced. A total loss may be ex- 
pected in any of the large area sections of a 
packing plant when a fire once gains head- 
way. Only small lines should be taken. 


List of the Insurance. 


The published list of insurance on the Ham- 
mond Packing Company at St. Joseph, Mo., 
has brought out more comment in that direc- 
tion. It is found that $348,526 of the line was 
placed exclusively in Lloyds, and, in addition, 
there was a large amount of surplus line in- 
surance in stock companies of the United 
States and foreign countries. Almost all un- 
derwriters are now engaged in readjusting 
their lines on packing-house business, and some 
have put it on the prohibited list. 

The following is the list of insurance in- 
volved in the plant: 


Aach. & Mun. ‘. za L. & L. & G.... 25,000 
MBG ccscorcs 500. London Assur... 5,000 
Aach.-Leipziger. 2800 Manchester ... 7,500 
Alexandria ... ,000 Mfrs. F. Und.. 3,500 
All’d Und., N. ¥. 7,250 Mere. F. & M.. 8,750 
American, Mass. 3,500 Mercantile Ll.. 3,000 
American, N. J. 5,000 Merch. Exch... 12,500 
American Cent. 9,000 Merc. T’n. Mut. 4,000 
Ass. Und., N. ¥. 7,250 Metropolitan .. 2,500 
Armenia ...... 2,000 Michigan ..... 5,000 
Assur. LL, N. Y 900 Mich. Millers... 2,500 
BD x00 0:0:4000 5,500 Millers & Mfrs. 4,500 
Atlas Mutual.. - os Merch. & Mfrs. 5,000 
Atlantic ‘City... 5,500 Milwaukee .... 1,125 
Austin, Tex.... 3,500 Milw.-Mechs. 2,500 
Atl. Und., N. Y. 1,500 Nassau ....... 2,750 
Ben Franklin... 2,500 National, Conn. 14,500 
Brit. America.. 9,500 Nat. Union ... 3,500 
Brit. Dominions 12,750 Nat. F. Lloyds. 2,500 
Buffalo Comm.. 1,500 Newark ....... 1,520 
Buffalo German. 2,500 Newport ...... 3,000 
Bulgaria ...... 1,000 Niagara ...... 5,000 
Central Eng.... 3,500 N.Y. & N. Eng 

Ct. Mf. Mut., O, 4,000 TE. 66844 07 8,500 
Chgo.. Fire Und 2,000 N. Y. & N. Eng. 

Citizens’, Mo... 10,000 (Trust Fund) 5,000 
Commerce ..... 1,500 N. B. & M..... 5,000 
Continental . 12,500 ‘N. W. Lloyds. 5,000 
Cook Co. Ll.... 3,000 Norwich Union. 7,500 
Commonwealth. 3,000 N. Lloyds. 6,500 
Connecticut.... 7,500 N. Y. Und..... 10,000 
Commercial 1,000 Northern Eng.. 10,000 
Colomial .. cscs 1500 6. F. Bee. 2 2 2,750 
Delaware ..... 2,000 North German. 3,500 
Dutch 'Und..... 23,680 North River.... 2,500 
Equitable ..... 6,000 Netherlands ... 2,500 
ae 5,000 No. Amer. Und. 1,500 
Excess 2500 GOCERWA . ccc 12,750 
Firemen’s ..... 8,000 Old Town -- 2,000 
Fire Assoc..... 14,750 Pennsylvania... 5,000 
Fidel. Ins. Assn. 1,500 Perpetual .... 5,000 
Firem’s & Mech. 2,500 Peter Cooper... 3,750 
Fire Und. Amer. 1,500 Phenix, N. Y. - 11,000 
Firemans Fund. 5,000 Phila. Und..... 7,500 
German, Fpt... 7,750 Phila. Fire... - 2,000 
Germania ..... 5,000 Phenix, Conn.. 5,000 
German All.... 5,000 Pheonix, Eng... 10,000 
German Amer.. 10,000 Prudential, Va. 2,500 
Globe & Rut... 10,000 Prov.-Wash, . 2,500 
Gladbach .. 6,250 Prussian Nat. 1,000 
Hanover ...... 14,500 Queen ........ 13,000 
Hartford . 25,000 Reliance —_. - 8,000 
Home, N. Y.... 5,000 _e. -Ger. A 6,000 
Home, Cal..... BOO MOFEl cccsvece - 
Hamb.-Brem.... 3,000 Roy ~ Exch. 1,500 
Hanseatische .. 1,500 es EE cae 006 0,000 
Indemnity ‘ 3,500 Scottish U. & N. 12,500 
Ins. Co. of N. A. 13,750 ‘Salamandra .. 2,500 
Interstate LI. 5,000 Seaboard Und.. 5,000 
Ill. Fire Und.. 2,500 Springfield 4,500 
Independ. Und.. 2,000 Spring Garden. 6,500 
Inland Und.... 2,000 Security, Conn. 4,000 
Indemnity Exch. 20,000 Security, Md... 1,500 
Interior Und.. 2,000 Sea & Lake.... 3,000 
Isthmus Ll.... 5,000 State, Eng..... 4,500 
Internat. F. Of. 1,500 Stuyvesant .... 2,500 
Jefferson, Pa... 1,500 Sun, Eng...... 10,000 
Lafayette, La.. 3,500 ‘Thames ........ 2,928 
Lafayette, N. Y. 5,000 Co 10,000 
Le Foncier..... 2,500 Thuringia ..... 5,000 
LI’d’s, N. Y. Cy. 4,500 United ....... 5,500 
La Guarantie.. 1,000 Union Und..... 9,000 
Law Invest.... 5,000 Union, Eng.... 10,000 
Lloyds Und. Ag. 2,500 Western, Ont... 5,000 
London Lloyds.228,066 Westchester ... 3,750 





TWO MORE LLOYDS CLOSE UP. 


MANY CLAIMS HAVE NOT BEEN PAID. 








The Illinois Fire Underwriters and Cook 
County Fire Lloyds Decide to Go 
Out of Business. 





Two more Lloyds in Chicago have decided 
to quit business and a few days ago declined 
to accept further lines. They are the Cook 
County Fire Lloyds and the Illinois Fire Un- 
derwriters. 

For some time those who have been on the 
inside of the Lloyds business in Chicago have 
been dubious as to the future of these Lloyds. 
It is known that they had several unpaid 
claims, some of which are said to be overdue. 
Creditors have been hammering the manage- 
ment pretty hard. They got a bad lick at St. 
Joseph, Mo., on. .the Hammond plant, 
having $4,500 together. 

Just what will be the future course in the 
payment of these claims and unearned prem- 
iums is a matter of conjecture. It will rest 
largely in the attitude of the underwriters. 
The underwriters are not men of very great 
means, but it is thought that they will be able 
to clean up the indebtedness. 

The attorneys for these Lloyds are William 
S. Baker & Co., composed of Mr. Baker and 
W. H. Langford. Mr. Baker bears a splendid 
reputation, is well liked and his friends be- 
lieve in him. He was for many years with 
Fred S. James & Co., and Goodwin, Hall & 
Henshaw, local agents in Chicago. He worked 
hard and faithfully until his health broke 
down, when he became interested in the two 
Lloyds. He is now over in Michigan suffer- 
ing from nervous prostration. “Billy” Baker 
has the sympathy of all who know him. He 
has deserved much more than he has received. 
It is known that Mr. Baker will use every 
effort to have the Lloyds retire honorably and 
pay their claims. It is felt that Mr. Baker 
has been unfortunate in the association that 
was formed with his Lloyds connection. 


they 





FIELD APPOINTMENTS OF THE ROYAL. 





B. F. Collins of the Greenwich Takes Missouri 
and Lyman Is Sent as Special 
to Ohio. 


The Royal will take its time in appointing 
a state agent for Ohio. The company desires 
to get the right kind of a man and will there- 
fore not be in a hurry about securing a field 
man until it is satisfied. Law Bros., however, 
have appointed W. C. Lyman, an examiner 
in the western offices, as special agent for 
Ohio, with headquarters at Columbus. The 
large losses in the State will be looked after 
by Adjuster Frank Carroll of Cleveland. 

In Missouri the company has appointed B 
F. Collins, special agent of the Greenwich, «s 
state agent for Missouri and eastern Kansas. 
Mr. Collins will continue to reside at Kansas 
City. He is regarded as a thoroughly good 
man. He is secretary of the Oklahoma and 
Indian Territory Board. 





The governing committee of the Union is 
now constructing a schedule for breweries. 





The Sea & Lake Insurance Company of Chi 
cago has reduced its capital from $400,000 t 
$300,000 in order to create a surplus. Thi 
company was found impaired on December 3!. 





The Atlanta-Birmingham Insurance Com- 
pany will not join the Southeastert Tariff 
Association, largely due to its commission ar- 
rangement, which will prevent it from com- 
plying with the rule. It is also thought that 
Se will be non-union in its operations in the 

Vest. 
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AS SEEN FROM GHICAGO. 


INTERESTING QUESTION HAS ARISEN. 

An interesting question has arisen in the 
Chicago Underwriters Association over a 
policy that was prepared by the Northern of 
England for Ziff and Sugarman, 236 E. Mon- 
roe street. This line was placed by Charles 
P. Wurts, who applied to the Northern for 
insurance. The rate on this risk was $2.27, 
but the company declined to carry it. The 
broker then made a proposition to have a 
form written to the effect that in consideration 
of the fact that no claim would be made for 
loss unless the fire originated in the building 
where the assured is located the rate would be 
placed at half tariff. This matter was dis- 
cussed at the meeting of the Chicago Under- 
writers Association last week and referred to 
a special committee. 

The assured is in a multiple occupancy 
building where it is hard to get insurance. It 
is found that there is no exposure charge in the 
schedule, on this risk. An authority on rating, 
in considering this special case, states that un- 
der the form proposed the company has a very 
fine risk. He suggests that the proper method 
to get a rate under a form of this kind 
would be to take as a basis the regular ex- 
posure charge and add to that one-third of 
the difference between this exposure charge 
and the regular tariff. It will be remembered 
that policies of a similar nature were written 
at one time on McVicker’s Theatre. The 
question arose at the association meeting as 
to the advisability of writing insurance under 
this form, especially in cases where the ex- 
posure is very hazardous. The plan, how- 
ever, suggested by the rating expert would 
obviate this and no doubt companies would 
double or triple their lines under such condi- 
tions. 








+ + 

SURPLUS LICENSE LAW AGENTS. 
The following Chicago people have thug 
far been licensed under the new surplus line 
law of Illinois: Fred S. James & Co., R. G. 
Tennant, Marsh, Ullmann & Co., Hall & Hen- 
shaw, W. M. Umbdenstock, E. T. Marshall, 
Critchell, Miller, Whitney & Barbour. 

~~ J 

SAY LOCAL AGENCY HAS BEEN DECIDED. 

It is understood that the Chicago agency 
for the Star Fire Insurance Company of Louis- 
ville has practically been placed. Arthur G. 
Langham, the secretary of the company, was 
in Chicago some days ago, interviewing a 
few local agents. It is understood that a deal 
was closed while he was here. 

+ + 
EBBERT DENIED A RECEIVER. 

W. H. Ebbert, of Munger, Ebbert & Co., 
who applied for an accounting and a receiver 
for the firm when his partners gave notice of 
dissolution, has been denied a_ receiver in 
Judge Walker’s court at Chicago. The court 
held that no receiver was needed in winding 
up the affairs of the firm, as they were in 
good shape and could easily be settled. The 
hearing on an accounting will come up July 
20. Mr. Ebbert has as yet announced no con- 
nection that he has made following the disso- 
lution of the old partnership. 

7 Sad 


RECIPROCAL ARRANGEMENT IS MADE. 

Newberger & Co. of Chicago, the managers 
of the newly organized Scottish National, 
have been appointed general agents of the 
\rmenia of Pittsburg for Illinois. As is 
known, John F. Rice of New York is gan- 
ager of the Armenia for its surplus line busi- 
ness in the United States. The Scottish Na- 
tional has appointed Mr. Rice its eastern man- 
ager, covering New Jersey, New York, Penn- 


sylvania, Maryland, Delaware, District of 
Columbia, Maine, New Hampshire, Vermont, 
Massachusetts, Rhode Island and Connecticut. 
The Scottish National will enter New Jersey. 
In addition to writing surplus lines for the 
Armenia in Illinois, they will handle its 
whiskey business in Kentucky. The arrange- 
ment is looked upon as a favorable one to all 
parties. Newberger & Co. have added greatly 
to the capacity of their office within the last 
year. 
oe ~ 
COMPANIES SHOW MORE LIBERALITY. 

Those who are in close touch with the situ- 
ation believe that companies are showing a 
more liberal spirit toward the better class of 
property. The panicky feeling has waned 
quite a little, and companies are accepting 
larger lines or are writing business which 
heretofore they have tabooed. There is no 
doubt but what some companies are taking 
advantage of the present good rates and put- 
ting a large business on their books. In the 
large cities business has been very difficult 
to place, but local agents see that the pressure 
to some extent has been relieved. 

-+ Saal 
CHICAGO AND SPRINKLED RISKS. 

Local agents in Chicago are giving, to some 
extent, considerable thought to the question 
of sprinkled business, which has been very 
profitable. The loss on sprinkled business in 
the city has been less than on fireproof busi- 
ness. Outside competition, in the way of mu- 
tuals and other syndicates, has proven very 
strong, and quite a little good sprinkled busi- 
ness has been lost to the stock companies. 
One of the main factors that the Chicago Un- 
derwriters Association will have to control 
is competition among the members and their 
companies on this class of business. A rule 
was passed some time ago allowing a less 
number of members of the executive commit- 
tee to grant competitive rates on sprinkled 
business. The subject is now up before the 
committee as to the best plan to be adopted 
as to such a course in the future. 

ce anal > 
PREMIUMS REACHED HIGH POINT. 

It is generally acknowledged that companies 
have reached the high-water mark so far as 
premium receipts are concerned in the West. 
In order to keep up to last year’s record con- 
siderably more new business will have to be 
written or larger lines must be taken. In 
some quarters it is noticed that a few compa- 
nies are increasing their lines, probably to 
hold up last year’s pace. The new rates made 
under the schedules are less than the old rates 
with the 25 per cent flat advance added. Again, 
in the flooded districts, business is practically 
at a standstill. East St. Louis, St. Louis, 
Kansas City and Topeka and other smaller 
points have been occupied with flood condi- 
tions, which have paralyzed traffic and general 
business. This will cut down the premiums in 
that section. It is not likely that there will 
be many increases this year, but there is more 
likely to be a reduction in receipts. 

a bad 
DECISIONS AS TO VERBAL CONTRACT. 

Manager Lermit, of the Northern Assur- 
ance Company, in commenting on the decision 
of Judge Ludwig of Milwaukee, in which he 
gave the decision that all understandings be- 
tween the assured and the company or agent 
must be in writing on the policy to be valid, 
states that the decision of the United States 
Supreme Court in the case of the Northern 
vs. the Grand View Building Association of 
Nebraska, decided not only on the point of 
other insurance without permission, but on 
every other point where an endorsement is re- 
quired to be placed on a policy in writing. 
This decision of the United States Supreme 
Court, therefore, is about in the same line as 





that of Judge Ludwig. Notwithstanding the 





decision of the United States Supreme Court, 
the Illinois Supreme Court issued a decision 
since that under which the decision of the 
higher court was completely ignored. 





WILL INCREASE ITS WESTERN PLANT. 





Lafayette Fire Will Appoint About One Hun- 
dred More Agents from Its Chicago 
Branch Office. 





The Lafayette Fire of New York, which is 
in charge of Case, Nye, Shepherd & Bowden 
of Chicago, who have seven western States, 
will likely appoint about one hundred new 
agents in its field in the near future. Under 
the old management of Ducat & Lyon the 
Lafayette operated very conservatively, having 
only about five agents in each State. It is now, 
however, the purpose to extend the company’s 
operations. Ducat & Lyon had the general 
agency of the Assurance Company of America 
and the National Standard for Illinois, and 
when the firm dissolved partnership, Case, Nye, 
Shepherd & Bowden relinquished the Illinois 
agency and now the firm devotes itself merely 
to the Lafayette. , 





BENNETT GETS PHILADELPHIA CASUALTY. 

The Philadelphia Casualty Company, which 
has only been doing a credit insurance busi 
ness in Illinois, has now taken up plate glass 
lines. N. J. Bennett, the well-known fire in- 
surance agent at Chicago, secures the com- 
pany for plate glass business. 
liability situation becomes more settled in Chi- 


As soon as the 


cago and the outcome for organizing a compact 
in that city is known, the company will take 
up employers’ liability in its various forms, 
handling this department from Mr. Bennett’s 
office. 





AUSTIN FIRE TO COME NORTH. 
The Austin Fire Insurance Company of 
Austin, Texas, the new institution, which was 
organized a short time ago, is contemplating 
entering Illinois and other northern States. 
Its statement, as of June 1 last, shows assets 
of $508,762. Its surplus to policyholders is 
$568,592. The company has met with success 
and is very ably managed. 





NATIONAL INSURANCE AND INVé STMENT CO. 
The National Insurance and Investment 
Company of Dover, Del., which is operated 
by “Deacon” Lowell of Chicago, the well- 
known wildcat man, is licensed to do business 
in Oklahoma and is also doing a local agency 
business in Indian Territory under the name of 
the National Insurance Company of Dover. 
The company is not licensed in Delaware, and 
hence the commissioner does not know whether 
it has any funds back of it or not. It does 
an underground business over the country, and 
recently proceedings were brought against it 
in Illinois for doing a wildcat business. “Dea- 
con” Lowell was fined $2,000 and the company 
quit business with Chicago as headquarters. 





John D. Young of Atlanta, Ga., the well- 
known general adjuster for the Royal in the 
South, died suddenly this week of apoplexy. 








INDIANA HANDBOOK. 


The new Indiana handbook is now out, 
and we are furnishing it at $2.00 a copy. 
This is a complete directory of companies 
and agents in the state, together with 
statistics as to towns and other valuable 
information for local agents and com- 


panies. Your order should be sent in 

at once. 

THE WESTERN UNDERWRITER 
COMPANY, 


Johnston Bldg., Cincinnati. . 
164 LaSalle St., Chicago. 
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OHIO AND WEST VIRGINIA. 


WANT THE FIELD BULLETIN IMPROVED. 














Joint Meeting of the Two Ohio Organizations 
Will Be Held at Put-in-Bay in 
August. 


The Union field club held its meeting at the 
Hollenden Hotel, Cleveland, last Friday fore- 
noon instead of at its headquarters in Colum- 
bus. A number of matters of interest were 
discussed in connection with the reports of 
members, and the question of how to- improve 
its bulletin received quite a bit of attention. 
It seems some of the members have failed to 
make reports to the secretary of risks in- 
spected, with the result that the bulletin does 
not contain as much information as it might. 
A plan to secure more information of this 
kind was talked over. There is a feeling 
among members of both the union and non- 
union clubs that there should be a joint bul- 
letin issued and the presidents of the two 
organizations will talk the matter over. It 
it believed that this is really the true solution 
of getting at all the important information in 
the State, and that there will be no trouble in 
arranging the matter. 

The proposed joint meeting of the two clubs 
to be held at Put-in-Bay probably on August 
20 and 21 was discussed and plans formu- 
lated. This meeting will be purely social, and 
members are expected to bring their wives, 
families and sweethearts with them. Mr. 
Townsend, electrical inspector of: the Ohio 
Inspection Bureau, will be invited to make an 
address along the lines of his specialty, and 
Albert Blauvelt, manager of the Western 
Factory Association, will be invited to address 
the clubs on the subject of sprinkler equip- 
ment. ‘The managers will be invited to be 
present, and it is expected that there will be 
a real old-fashioned love feast. 





HOME HAS MADE NO MOVE. 

Nothing has been done as yet regarding the 
Home at Cleveland in declining to join the 
Exchange unless certain rules were amended 
or repealed. It is likely that some of the 
western managers will take up the matter 
personally with President Washburn soon and 
request him to have a representative go to 
Cleveland and meet with a committee of man- 
agers to canvass the situation. 

aad Canal 


OHIO FIRE APPOINTMENTS. 


American, Newark—The C. C. Shanklin Com- 
pany, Cleveland. 

American, Pa.—J. F. Greenwood, Minerva. 

Connecticut—John W. Goebe, Quincy ; Washing- 
ton Ford, Caldwell; W. O. Johnson, Forestville. 

Continental—John F. Lindeman, Delphos; 8. O. 
Rothfuss, Sylvania; Madden & Wisterman, Con- 
tinental; George T, Drake, Corning; John C. Carr, 
Alliance. 

Fire Assn.—Meeker & Minnich, Greenville. 

Germania, N. Y.—George Franklin, Jr., Newark. 

Ins. Co, of N. A.—Meeker & Minnich, Green- 
ville. 

North British 
Son, Ashland. 

Northwestern 


& Mercantile—S. L. Arnold & 


Natl.—John E. Carr, Alliance. 
Sa + 
TANNERIES IN WEST VIRGINIA. 

Much of the tannery business in West 
Virginia is placed in the East, especially the 
plants owned by the combination. A good 
part of the insurance is given to Lloyds and 
other unauthorized institutions. 

+ ~ 


FIRE PROTECTION AT COLUMBUS. 

The Ohio State Journal of Columbus had 
an item in its last Thursday’s issue in regard 
to a fire northwest of the viaduct, and among 
other things stated that it was a hard blaze 
to handle because the four-inch water pipes 
were insufficient to provide the department 
This sounds a little different 
from the editorial which it had some weeks 


with water. 





since, in which the Ohio Inspection Bureau 
was scored because it criticised the water- 
works department and said that there was not 
sufficient water in many localities to handle 
a fire properly. Daily papers sometimes run 
afoul of themselves in their editorial and news 
columns, just as the Columbus Dispatch did 
at the last big fire at the corner of Long and 
High streets in that city. A dangerous blaze 
was checked on South High street a few 
nights later, and that was probably because 
there was a very fair water supply in the 
mains there. 
+ + 
LOSS AT PIQUA. 

The total loss suffered by the Wood Shovel 
& Tool Company, Piqua, O., July 11, is di- 
vided as follows: Hartford, $5,000; Insurance 
Company of N. A., $2,500; Providence-Wash- 
ington, $1,000; Phenix of New York, $2,500; 
Queen, $2,500; Scottish Union and National, 
$1,000; L. and L. and G., $2,500; New York 
Underwriters, $2,500; Philadelphia Under- 
writers, $2,500; Phoenix of England, $3,000; 
Springfield F. and M., $1,500. 





COMMENT ON SPRINGFIELD AFFAIRS. 





New Rate Book Is Received Sending Some of 
the Figures Skyward—Risks Being 
Equipped. 





The Springfield local board has adopted a 
new constitution and by-laws, which, however, 
differs but little from the old ones. Nothing 
of a radical nature was attempted, but some 
obsolete requirements were eliminated. There 
will be no changes in rates other than those 
proposed by the Ohio Inspection Bureau. 

As was expected, the new rate book for 
Springfield reached here last week. Some 
of the new rates seemed to be going skyward, 
and have frightened the assured out of a 
year’s growth—and often the insurer out of 
the business. Several plants, notably those of 
the Champion Division of the International 
Harvester Company and the American Seed- 
ing Machine Company, are getting in line for 
the New England mutuals by installing 
sprinkler systems. The Foos Manufacturing 
Company, which deems its rate excessive, on 
general form—it is about $1.50 or $1.60—pro- 
poses to go to Chicago or New York, claim- 
ing to be able to secure insurance in good 
companies in the former city for $1.25 and the 
latter for $1.00. In the main, however, it is 
not believed that the new rates will prove 
so objectionable as was at first feared. 

Former Secretary D. R. Hosterman is still 
in a bad condition from inflammatory rheuma- 
tism and has been able to attend to but little 
business since relinquishing his position sev- 
eral months ago. He has recently spent sev- 
eral weeks at Magnetic Springs for this com- 
plaint. 

Rohrer & Stark and D. R. Hosterman, 
having been admitted into the fold, there are 
now no local agents outside the board, unless 
Geo. M. Winwood and H. W. Carey, the for- 
mer being state agent’ and the latter special 
agent of the Phoenix of Hartford, be con- 
sidered as agents. These parties have been 
writing some local business. Mr. Winwood 
recently expressed a willingness to enter the 
local board, but some of the members were 
opposed to such a step. The new constitution 
and also the former one is very stringent in 
its provisions about a company doing business 
other than through its regular local repre- 
sentatives. 

H. M. Brooks, local agent and Germania 
special, is off on a two months’ vacation, dur- 
ing a part of which time he will do special 
work. His company is now in line and 
reporting to and being stamped by the secre- 
tary of the board, although it was in rebellion 
for several months. 

The Continental, of the Moffett agency, is 


| change in 





now about the only company refusing to con- 
tribute to the board’s support. It is rumored 
that this position is held on account of the 
the secretaryship. of the board 
being made. 





OHIO UNDERWRITERS MUTUAL. 

The Ohio Underwriters Mutual has begun 
the planting of agencies. J. H. Brock is 
doing most of the field work, although it is 
divided between him and Secretary Field. It 
is the intention to put the company, for the 
most part, in agencies where the state mutuals 
are already represented. Wellington H. Dag- 
gett of Hamilton was one of the first agents 
appointed. 





INTERESTING SUITS IN ASHLAND. 





Complications that Would Puzzle a Wizard 
Over Policies Written on Property Lo- 
cated in the Sonth. 





There are three rather interesting suits on 
file in the Ashland county courts against the 
American of Pennsylvania, the Continental 
and the Niagara. The suits are based upon 
two policies issued to Mrs. Thomas Hunter, 
Jacksonville, Fla., April 29, 1891, in the Amer- 
ican of Pennsylvania for $2,750 and the Niag- 
ara for $2,600, on a house and some orange 
trees, and one policy of $2,500 in the Con- 
tinental, issued to Dr. Thomas Hunter, cov- 
ering furniture and surgical instruments. 
May 21, 1891, it was claimed that everything 
was destroyed. ‘The fire was claimed to be a 
suspicious one, and while being investigated 
it developed that the family had gone North 
before the fire, leaving the doctor at Jack- 
sonville. Although he stated he had not been 
in the house, it was alleged that he had been 
seen on the premises and that the household 
goods had been removed. The Hunter family 
spent their winters in Jacksonville, Fla., and 
their summers in Ashland, O. 

The loss resulted in the commencement of 
a suit in equity by Post & Flagg of New 
York, charging that a mortgage lien owned 
by them had been wrongfully and fraudu- 
lently released, owing to misrepresentations. 
The insurance companies, Dr. Hunter and 
Thomas J. Adams were made parties to the 
suit, but service was never obtained on Mrs 
Hunter. It seems that the property had been 
purchased by Dr. Hunter from Thomas J. Ad 
ams, the title being made in Mrs. Hunter's 


name. Adams had placed a mortgage on the 
property and a decree of foreclosure had 
been issued. This mortgage had been held 


by Reginald Fry, who sold the mortgage and 
decree to Post & Flagg. Hunter or Adams 
induced the attorney representing Post & 
Flagg to cancel the mortgage, it being prom- 
ised that Hunter would satisfy the claim after 
the completion of the transfer. After the 
cancellation of the mortgage and the transfe: 
of the property, Hunter placed a mortgage 
on the property with the Land and Mortgag: 


Bank of Florida. Subsequently Hunte: 
claimed he had paid Adams the money to sat 
isfy the former mortgage, while Adams 
claims the money was never paid. Post & 


Flagg were granted an injunction preventing 
the companies making payment to Hunter, 
Adams or the bank. 

The case dragged along until 1892, whe! 
it was sent back to the lower courts by th 
Supreme Court on the grounds that all th 
parties were not before the court. The cas 
seems never to have been litigated since 1 
dismissal in ’92. 

In 1898 Mrs. Hunter brought suit agains‘ 
the Niagara in Wayne county, O. On Febru 
ary 22, 1901, a change of venue was taker 
to Ashland county. This suit is still pending 

Mrs. Hunter died April 8, 1901, and 01 


June 4, 1903, suit was brought in Ashland 
county by John L. Hunter, administrator 0! 





July 16, 1903. 


THE WESTERN UNDERWRITER. 








Catharine Hunter, against the American. This 
suit is pending. 

Dr. Thomas Hunter claims that he assigned 
the Continental policy to John L. Hunter, his 
son, December 24, 1894, by whom suit was 
brought in Ashland county, March 29, 1808. 
This suit is still pending. 

The Southern of New Orleans also had a 
policy on this property, but it is supposed 
that this has been compromised. The policies 
all contained a 75 per cent coinsurance clause. 
J. W. Mooney of Columbus, O., represents 
the companies. 





NEW FAD AT CINCINNATI. 

It has become quite a fad at Cincinnati for 
“future underwriters” to appear at the homes 
of the various insurance men, and of late they 
are coming at a rapid enough rate to make a 
marked increase in the population of that city 
before the next census is taken. It has been 
hinted that the insurance fraternity at Cincin- 
nati do not like the way their Cleveland con- 
temporaries glory in the thought that the latter 
city is the metropolis of the State and-in a 
fair way to overtake Chicago, or even New 
York, within a short period of years, and that 
they have resolved to take drastic measures 
to at least keep pace with the agents from the 
northern part of the State. 

The latest arrival was on last Sunday at 
the home of Edward A. Winter, cashier for 
the National of Cincinnati, and THE WESTERN 
UNDERWRITER hereby tenders congratulations to 
the father. This evens up for Tafford Tall- 
imadge’s new casualty man at Cleveland. 





OHIO AND WEST VIRGINIA NOTES. 
S. L. Arnold & Son Arnold & 


Kohler at Ashland. 

H. J. Roberts and N. T. Julian are spending 
the week fishing on the St. Lawrence. 

The Reliance has transferred from Henry 
J. Roberts to James Emory Huff at Colum- 
bus. 

Frank M. Jones, special agent of the Sun, 
will move his office to Cincinnati, O., Au- 
gust I. 

Mr. Jones will make his headquarters with 

Carl Kleve & Co., 708 Traction building. 

J. W. Krauth has started a local agency at 
Hamilton, his first company being the Home 
F.&M 

The agency of the late Frank 
Toledo will be continued by Mrs. 
Mrs. E. C. Bollinger. 

Willis O. Robb, secretary of the Adjustment 
Bureau of the New York Board of Fire Un- 
derwriters, is visiting in Ohio. 


succeeded 


ee of 
Tanner and 


Special agents of the companies represented 
in the John K. Duke agency at Portsmouth 
have investigated their accounts and found 
them all correct. 


The Connecticut has transferred from the 
\rnold & Thomas agency to that of McCol- 
ich & Lane at Bellefontaine. These men are 
gradually building un a strong agency at that 
place. 


It is rumored that there is quite a good deal 
of rate-cutting being done by some of the 
local agents at Findlay, and it is expected that 

ere will be a stop put to it before a great 

hile. 


White, Murray and Both have opened a 
rokerage, real estate and insurance office in 
ie Spitzer at Toledo, Ohio. F. E. White 
as formerly of Detroit and M. B. Murray 
id W. H. Both have been connected with the 
etwiler agency. 


A note in the last issue of THE WESTERN 
NDERWRITER to the effect that the Detroit and 
e British American of New York, not here- 
fore represented in Columbus, had appointed 
agent there, was in error. The companies 


e both in the office of P. J. Magly & Son. 


The C. C. Shanklin Company of Cleveland, 
thio, was incorporated June 18 by the State 
' Ohio for doing a general insurance busi- 
ss. Capital stock, $5,000. The incorporat- 
s are: C. C. Shanklin, Stella E. Shanklin, 
‘lorence S. Baldwin, H. M. Baldwin and 
Mary J. Shanklin. 








Are Being Offered by the Local 
Agents. 


Detroit, July 


tablished in the city of Detroit. 
is possible to apply it. 


no schedules to apply. These in 


The Michigan Inspection Bureau 


Some difficulty, however, 


that when a schedule 


about the elimination of the 


charge. 


been “kicking” about it, 


The agents believe the schedule 


giving credits for the 


sented. 
moving it. Under existing conditions, 
agents cannot follow out this rule, and it is 
necessary to consult the inspector in 
individual case before it is known what credits 
can be given for improvements. In 
cases it is not known then, 


only after the improvement is made. 


ments to be made. 





MICHIGAN FIRE APPOINTMENTS. 


Agricultural—L. H. Pryor, 
American, N. J.—M. T. 
Chris. Hansen, Trufaut. 
Citizens, Mo.—Burt Wickham, Hart. 
Commercial Union, Eng.—C. E. Sweet, 
giac; Robt. McCay (succeeding E. A. 
Edmore ; Hanson & Wickham, Hart. 
Connecticut—Hanson & Wickham, Hart. 
Cooper, Ohio—B. R. Swift, Edmore. 
Franklin, Pa.—Wm. M. Elliott, West Bay 
German, Ill.—W. L. Ewing, 
Tloward, Lake Odessa; C. H. 
Germania—J. S. Doherty 


Hastings. 
Jones, 


Coleman; W. 
Man, Wyandotte. 
& Bro., 


Scottish Union & National—W. 8. Putnam 
a Conn.—F. E. Thatcher, 
bd ~ 
WILL HOLD A JOINT MEETING. 
The Michigan Field Club will hold its Sep- 
tember meeting at Ottawa Beach the _first 
and Wednesday of that month. An 


Ravenna. 


Tuesday 


non-afhliated companies to hold a joint meet- 

ing at that time for the purpose 

the situation in Michigan. 
+ 


of discussing 


+ 


IONIA HAS A FIREBUG. 


Ionia has a dangerous firebug, a fine resi- 


While 


alarm 


this fire 
turned in 


attempts. 


other was 


UNDERWRITING IN MICHIGAN 


SCHEDULE RATING PLAN IN DETROIT. 


Progress Is Being Made—Some Objections that 


14 (Special) —The schedule 
rating system is slowly, but surely, being es- 
It is meeting 
with general satisfaction on such risks as it 
There are, however, 
many risks for which the local inspectors have 
particular 


found a big pile of 
flames communicating 
Cutler drugstore. 


oil barrels ablaze, the 
with the rear of the 
It was extinguished with 
out damage. 





MICHIGAN NOTES. 
The inspection bureau in Grand Rapids has 
been moved to new quarters in the Michigan 
rrust Building. 


The Port Huron fire department is being 
severely criticesd by special agents who have 
recently inspected the equipment. 








WITH THE INDIANA AGENTS. 











are breweries, soap factories and milling risks. 
is, however, 
doing what it can to make rates on these risks. 
is encountered by 
local agents who proceed under the theory 
is established and a 
charge is made for the existence of a defect, 
the removal of such defect ought to bring 
The 
Michigan Inspection Bureau does not quite 
live up to this rule, and agents generally have 
inasmuch as they 
have been led to believe that the rule existed. 
system is 
intended to establish a rate on the merits of 
each risk, charging for the defects shown and 
improvements repre- 
Remove the defects, and the assured 
gets credit for the expense incurred in re- 
the 


each 
many 
for the inspector 
assumes the position that he will give credit 
In this 


way agents are hampered, since it is impossible 
to promise a reduction in rate for improve- 


Prairieville; H. 


Dowa- 
Rundell), 


City. 
H. 


Escanaba ; 


J. C. Vandervolgen & Co., Hudson; M. 8S. Segur, 
Quincy. 
London & Lancashire—Smith Bros., Caro. 
Milwaukee Mechanics—J. S. Doherty & Bro., 
Escanaba; C. A. Dolph, Northville. 
New York Fire—W. W. Hannan, Detroit. 
Northwestern National—A. E. Stitt, Union City. 
Palatine—Hanson & Wickham, Hart. 
Providence-Washington—G, L. Little, Monroe. 


, Ypsi- 


invitation will be extended to all members of 


dence having been destroyed there after two 
was burning an- 
and the firemen 





COMPANY WANTED. 


write good farm property. 
Apply to WILLIAM S. CROWE, 





Wanted the agency of a standard 
fire insurance company which will 





Manistique, Mich. 


WATER PRESSURE WAS LOWERED. 

On of the increased use of water 
during the past week at Indianapolis, the pres 
sure for fire purposes was reduced from 120 
pounds to 70 pounds, and Chief Coots of the 
fire department said the condition .was alarm 
ing in case of a big fire. He 
wholesale houses 


account 


says the big 
and other localities and 
plants have been placed in added danger from 
fire on account of the shortage of the 
water. It was claimed that the pressure 
so low that the automatic sprinkler apparatus 
in many establishments would not throw a 
stream large enough to be of any assistance 
whatever in case of fire. The water company 
pumps 22,000,000 gallons a day into the mains 
and all of this is used by the people. The com 
pany is now putting in a pump with a capacity 
of 30,000,000 daily, and when completed it is 
thought the danger will be over. 
+ + 


city 
was 


LOSS ON PURDUE UNIVERSITY. 

Lightning struck the huge Purdue Unive 
sity stock barn at Lafayette on July 10, and 
the structure was soon destroyed, together with 
all its contents. The barn was used by the 
agricultural department of the school. and 
the loss will reach $10,000, with $5,000 insur 
ance. No insurance was carried on this prop 
erty until Governor Durbin ordered all of the 
state’s property insured. He does not believe 
that a State can afford to carry its own risks 


++ baw 


INDIANA AGENCY APPOINTMENTS. 

American, Newark—W. H. Orear, 
A. W. McKinney & Son, Redkey. 

Continental—V. 8S. Day, Alexandria. 

Farmers, York—Richardson & Hurst, 
castle. 

Firemans Fund—D. C. Hughes, 

German American—Roland F. 
ton. 

Germania—George K. 
Van Buskirk, Eaton. 


Jamestown ; 


Green 
Greencastle. 
Thomas, Pendle 


Gwartney, Corydon; C. K 


Home, N. Y.—wWilliam F. Benbow, Muncie; 
James D. Smith, Dana; Charles BE. Kendall, 
Mooresville; Herbert ©, Willis, Waterloo. 

Milwaukee Mechanics—-A. W. McKinney & Son, 
Redkey. 

National Union Fire—James H. Brooks, New Al 
bany. 


Northwestern National—Roscoe Kiper, 
Phenix, N. . Crash, West Lebanon; 
M. Johnson, Knightstown ; Zeb E. Booe, Veeders 
burg; W. W. Willard, Fountaintown. 
Phenix, Hartford—F. Roy Holmes, 
Prussian National—Maley & Sconce, 
Royal—Chas. E. Neal, Marion. 


Boonville 


Portland 
Edinburg 


Security, Conn.—E. G. Jones, Brooks; V. 1. 
Davis, Coatesville; A. N. Good, Selma; 8S. M 
Kirkpatrick, Culter: C. E. Whicker, Coesse; J, M 


Merredith, Lynn; W. O. Crouse, 

Younknis, Markleville; W. F. Morgan, Ambria; 

J. T. Graves, W. N. Leedy, Fort Wayne. 
National Surety—-Geo. W. McCoy, Vincénnes 
New York Casualty—L. A. Graham, Decatur ; 


Lafayette; J. H 





D. F. Ault, Fort Wayne: T. J. Hawkins, Green 
town; Fred M. Clark, Hartford City; Lincoln 
Guynn, Wabash; John C. Wood, Wilkinson. 

Travelers—Jack J. Hinman, Indianapolis. 

United States Casualty Smith, Union 
City 

INDIANA NOTES. 
A short circuit electric wire occasioned a 


fire loss 
Store in 


of $20,0c0 to the Globe Clothing 
Muncie, July 9. 
Frank Minardo, ten years old, 
rest at Indianapolis, 
number of farm 
his wrongdoing. 
Ela Kirkman, a young woman of Richmond, 
is under arrest in that city charged with 
She is charged with attempting to 
Arnold Hotel. She was recently discharged 
from service in the hotel and is said to have 
set fire in a room formerly occupied by her. 


is under ar 
charged with arson. A 
fires have been traced to 


arson 
burn the 
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STATE TOPICS OF ILLINOIS. 


EFFECT OF RECENT RATE DECREASE. 











Difference of Opinion As to Results of the 
Action on Outside Dwellings 
in Illinois. 





There seems to be some difference of opin- 
ion as to the results of the recent rate reduc- 
tion on dwellings in unprotected towns in IIli- 
nois. The governing committee of the Union 
ordered this action through the Illinois State 
Board. The Illinois Field Club felt aggrieved 
that it was not consulted before the new rates 
were promulgated. This was due largely to 
the heavy small town business done by some 
of the non-union companies. Some of these 
companies were charged with obtaining this 
business at lower rates. The issue, therefore, 
became a vital one. . 

What has been the effect of this rate reduc- 
tion? Some of the small town union com- 
panies claim their business has not been in- 
creased and they will be pushed hard, there- 
fore, to keep up last year’s figures. These 
claim that the deal was pushed through by 
companies that did not have a large business 
of this kind. However, others state they see 
more risks resulting from this move, al- 
though the tendency may be for some to secure 
the business at reduced rates. This class is 
verv profitable, and sharp competition has re- 


sulted. 





FIRE PROTECTION FOR WINCHESTER. 

Following the two fires at Winchester there 
is considerable agitation for the establishment 
of fire protection in the city. At the present 
time it has no fire department, but the citizens 
have reached a point where they feel the need 
of such. The last fire burned out a frame row 
in the town and was irregular in its cotirse. 

+ ca aad 
MCCLELLAN STILL OUT OF LINE. 

All the local agents at Macomb are report- 
ing through the stamping secretary, except 
J. C. McClellan. Mr. McClellan has a non- 
union agency and his companies may bring 
him in line, although he represents the North- 
western National. In other respects the situ- 
ation at Macomb has improved. 

tt + 
JAMES SENDS A CAUSTIC LETTER. 

The Illinois Field Club requested the North- 
western National to co-operate out in the 
State in order to bring about better practices. 
President James has written a very strong 
letter to the club, stating that the organiza- 
tions had antagonized the Northwestern Na- 
tional and hence it would have nothing to do 
with the Field Club. This will end the effort 
to secure the co-operation desired. The field 
men characterize the letter as a “stem-winder.” 

+ a 

FARMERS & THRASHERS SOON TO START. 

The Farmers and Thrashers Mutual Insur- 
ance Company at Paris, IIl., will shortly com- 
plete its organization. It is organized under 
the mutual insurance laws of Illinois and col- 
lects its premiums in advance, the same as joint 
stock companies. When the organization is 
completed it will have $10,000 in cash and a 
contingent liability of $30,000. It insures only 


thrashing and power machinery. 
a al + 


WILL EXPLAIN TO THE ASSURED. 

There has been considerable talk in regard 
to the new rates at Champaign. Several prop- 
erty owners in the city have complained very 
bitterly as to the new rates, and there has 
been talk of organizing a mutual. President 
Sperry of the local board has appointed a com- 





mittee to take up the surveys with the dif- 
ferent people who are complaining, and ex- 
plain how these rates were arrived at. It is 
thought that this will tend to appease the 
disgruntled ones. 





ILLINOIS NOTES. 


Some companies report a number of losses 
out in the State that could be traced to Fourth 
of July pyrotechnics. 


It seems likely that the elevator at White 
Hall, which is run by electric power, will go 
into the hands of the mutuals. 


R. B. Baldwin of Rockford, who has been 
doing special work for the Firemens of Bal- 
timore, is not now in the company’s service. 
At last accounts he was in Rock Island. 





TROUBLE AT COVINGTON. 

An agency of the Northwestern National 
was recently placed with E. E. Walker at Cov- 
ington, Ky., for the purpose of writing whisky 
business, of which Mr. Walker handles quite 
a large line. Mr. Walker shortly afterward 
notified the local board, of which he is a mem- 
ber, that he did not intend to report this busi- 
ness through the board or pay the regular 
assessment for the maintenance of the loard 
on same. A special meeting was called last 
Monday to take action in this matter, and a 
resolution was adopted by which Mr. Walker 
will either have to send reports of the busi- 
ness through the secretary’s office and furnish 
a report of business already done, or he will 
be suspended from board membership and his 
deposit confiscated. 





LLOYDS’ STATEMENT IS GIVEN. 

The annual statement of the New York & 
New England Underwriters of New York city 
for the year ending June shows: 

Assets— 
$10,000 C. B. & Q. 4s ne 

(JOIMt) ccccce secscsors $ 9,237.50 
$2,000 Union Pacific (conv.) 1,930.00 
Cash Mercantile Nat’l Bank 5,002.07 
Cash Eastern Trust Co.... 6,938.32 
Premiums in course of col- 

lection (none _ included 

over ninety days old)... 

Liabilities— 

Losses adjusted and unpaid........ 
Losses not adjusted, carried 
Ee Pra 5,000.00 


Unearned premiums (rein- rae 
surance fund) ......... 28,571.24— 33,571.24 


eer ee Swede sna ane $ 1,069.09 
Underwriters’ subscriptions — (week awe 75,000.00 


11,532.44—$34,640.33 


Total met QMS os iccccccocecocens $76, 069.09 





WILL DO LOCAL AGENCY BUSINESS. 

It is supposed that the underwriting com- 
bination formed by the Federal of New Jer- 
sey, the National Standard and the Assurance 
Company of America will do a general busi- 
ness in several States. The National Stand- 
ard and Assurance Company will likely be 
combined the first of the year, thus furnishing 
a stronger company. The Federal is entering 
West Virginia, Ohio, Illinois and Kentucky in 
this section in order to establish local agencies. 





MISCELLANEOUS NOTES. 


James H. Reid has been elected president 
of the Manufacturers Mutual Fire Insurance 
Company of Indiana, to succeed William H. 
Roberts, resigned. 


The proposed arrangement for the reinsur- 
ance of the Imperial’s United States business 
in the London Assurance has been declared 
off. Negotiations were made in London. 


The Local ea of Underwriters at New 
Albany, Ind., has elected the following officers 
for the ensuing year: President, Samuel W. 
Vance; vice-president, W. H. McKay; secre- 
tary, James H. Burns. 


W. Q. Buffington, formerly of the Pacific 
coast, and W. C. McWilliams, who has been 
identified with Pueblo interests for many 
years, have opened an insurance agency in 
Pueblo, Colo., under the firm name of Buffing- 
ton & McWilliams. 





FIELD NOTES OF WISCONSIN. 


FIRE SHUTTERS WERE NOT CLOSED. 











Boston Store Loss at Milwaukee Due to 
Alleged Negligence of the Assured 
in Recent Blaze. 





The recent fire in the Boston Store at Mil- 
waukee brings out the fact that the loss was 
due to carelessness in not closing the iron 
shutters and also the cut-offs between the 
floors. This was a fireproof building, and the 
store was doing a very prosperous business. 
The iron shutters were open, thus exposing 
it to the McCarthy tailoring establishment next 
door. Fire went through the windows to the 
fourth floor of the Bostorf Store and then 
was carried up and down the stairway, the 
cut-offs between the floors at the stairs being 
open. This should be a good lesson as to 
what carelessness means in failing to use fire- 
prevention apparatus. The Matthews Building 
next door to the McCarthy establishment was 
not damaged, it being a fireproof structure and 
the shutters were closed. 





WISCONSIN AGENCY APPOINTMENTS. 
4Etna—Arthur E. Coe, Barron. 

American, N. J.—E. M. Wilmott, Potosi; B. 
Franzen, Fredonia Station; G. K. Mills, Hazel 
Green ; H. C. Olp, Springfield ; R. Shotliff, Wilmot. 

Continental—E., L. McClatchie, S. A. Oscar, 
Washburn; W. J. Spengler, Hortonville. 

Fire Assn.—Walter B. Gueinzius, Arthur 
Joannes, Green Buy; James L. Haile, Almon 
Smith, Crandon; Amasa P. Niles, Necedah; Mrs 
Sarah D. Palmer, Tomah. 

German American—Alonzo L. Peterson, Cen- 
turia; Edw. Decker, Jr., and Nathan Decker, 
Casco; Edgar M. Worden, Ladysmith; Nathan 
Decker and Wenzel Urbanck, Luxemburg. 

North America—David B. Richardson, Boscobel ; 
— Sarah D. Palmer, Tomah; Amasa P. Niles, 

Necedah ; Almon Smith, James L. Haile, Crandon. 

State, Ill—Frank Boehm, Helenville. 

London & Lancashire—Mathias J. Simanek, Ke- 
waunee. 

‘ New Hampshire—William H. Grabner, Milwau- 
ee. 

Niagara—Thomas E. Connell, Chilton; Michael 
Beck, Jefferson; Peter J. Krogh, Mt. Horeb; Al- 
fred A. Laun, New Holstein; Fred M. Schuler, 
West Bend; Ferdinand Wendt, Ir. Juneau ; Lucian 
H. Washburn, Palmyra; Elmer A. Rockman, Bar- 
ron; Anton T. Galby, Chetek; Charles Churchill, 
Lancaster: Aloys Grimm, Cassville. 

North B. & M., Eng.—Ross E. Andrews and 
— J. Rush, Loyal ; Walter B. Guenzius, Green 
3ay 

Norwich Union, En g.—Ned Roney, Waupun. 

Orient—Edward Deckér, Jr., Algoma. 

Phoenix, Hart.—Frank A. leathoween, Pardee- 
ville; Andrew Amondson, Rio; John O. Jones, 
Randolph; George A. Kraemer, Elkhart Lake; 
George Magee, Evansville. 

Prussian National—Lloyd Nesbit, Barron. 

Queen—R. M. Trestrail, Withee; J. A. Powers, 
Oshkosh. 

Spring Garden—Jonathan S. Ellis and Arthur L. 
Dundas, Ashland; Sewell H. Rondeau, Clintonville. 

Western Underwriters—Lloyd Nesbit, Barron; 
Walter E. Sauerhering, Hartford. 

5 nal Pr 
SECOND FIRE IN MALTING PLANT. 

lhe second loss recently to the American 
Malting Company in Milwaukee, which oc- 
curred in its plant at Florida and Davidson 
streets, will amount to about 5 per cent. This 
second fire has called the attention of under- 
writers to the hazard of malt houses and a 
number of companies are becoming very con- 


servative in their writings. 
~~ sad 
CLEARING HOUSE AT MILWAUKEE. 

The Milwaukee agents have now succeeded 
in adopting a clearing-house plan similar to 
that successfully used in Louisville. J. O. 
Myers is secretary and manager of the asso- 
ciation and Frank J. Meyer is president. The 
plan is to make monthly clearances of bal- 
ances between members of the association. 
Over forty agents are now in the organization 
and the system is in force. Bills are sent to 
the various offices as usual,and balance sheets, 
blanks for which are furnished by the man- 
agement, must be sent in on the 20th of the 
month. On the 25th all owing balances to 
the clearing association must send in their 
checks, and those to whom balances are due 
receive checks in settlement on the following 
day, thus insuring a thorough clearing of ac- 
counts between members before the new month 
has begun. 
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AMONG THE CASUALTY MEN. 


ACCIDENT MEN IN ANNUAL MEETING 








Edson 8. Lott of the United States Casualty Is 
Chosen President--Several Topics Are 
Discussed. 


The International Association of Accident 
Underwriters elected the following officers at 
its meeting at Round Island: 

President Edson S. Lott, United States 
Casualty; vice-presidents, George S. Dana, 
Commercial Travelers, and A. L. Eastmure, 
Ontario Accident of Toronto; treasurer, A. E. 


Forrest, North American; secretary, G. L. 
McNeill, Massachusetts Mutual. Executive 


Committee—William Bro Smith, Travelers; 
Franklin J. Moore, General; G. B. A. Alex- 
ander, Continental; F. E. Haley, Iowa Travel- 
ing Men’s; W. A. Jones, Equitable Accident, 
and R. A. Cavanaugh, Illinois Traveling 
Men’s Association. 

The Fidelity and Casualty, American Cas- 
ualty of Reading, National Provident of 
Mansfield, Ohio, Dominion of Canada Guar- 
antee and Accident and the Canadian Casualty 
were elected to membership. F. J. Moore of 
the General Accident was president of the 
convention. 

One of the most important papers read was 
entitled, “Recent Legal 
Insurance,” 
City, an 


Accident 
by J. C. Rosenberger of Kansas 
insurance The speaker 
took the ground that accident insurance was 
intended to cover certain definite hazards, and 
the policy contract, in order to make this 
clear, needs certain definitions and limitations. 
The earlier tendency was in the way of undue 
caution on part of the companies, but since 
then the process of elimination and liberaliz- 
ation has been going on, due to adverse con- 
struction by the courts and competition among 
the companies. These influences, 
have not had much effect 
forms of contracts that are written for reg- 
istry companies where the limitations are 
many and do not afford very much protection. 
The speaker said that an underwriter in 
drafting an accident policy has to reckon with 
three essential elements, the public, competi- 
tion and the court or judge who is to construe 
it. The assured seldom read over their 
policies, and when it comes to a claim, if 
they are not covered, complain of the com- 
pany. The tendency has been to weed out 
conditions and exceptions at a pretty rapid 
rate. Policy forms of late have become 
known as “conditionless.” The speaker ad- 
vocated a plain and simple form of contract 
as free from restrictions as possible. He 
realizes that some safeguards have to be 
observed and that there is a line at which 
prudence must stop a man who desires to 
put out a liberal policy. If a sufficient pre- 
mium can be secured to cover the policy with- 
out any restrictions, it would be a different 
matter, but he referred largely to the $5,000 
policy sold for $30 or less. The duty of the 
underwriter is to draft a policy that will be 
safe and profitable and one which the public 
is willing to buy. He showed how a com- 
pany in attempting to restrict certain condi- 
tions might be brought into hostile criticism 
with other companies and thus defeat the end. 
Competition, therefore, is considerable of a 
fictor in confining the companies to avenues 
in which they cannot be criticised. 

In referring to the courts, the speaker took 
the ground that the ordinary jury was hostile 

corporations and would give a_ verdict 
against them. A company now will go to 
trial in a case only where the questions are 
tiose of law. All such issues are for the 
judge to decide and do not come within the 
province of the jury. Even judges are some- 
times prejudiced against companies. 

Another paper was read by Secretary F. S. 
Dewey on health insurance. The speaker took 


Phases of 


attorney. 


however, 
on the cheaper 





the ground that health insurance could be 
written with a profit if the underwriting was 
done in the proper way. He thinks that no 
contract should take immediate effect in order 
to obviate moral hazard. He also believes 
that the amount of indemnity should be 
graded according to occupation or the degree 
of exposure. Another important safeguard is 
fixing the indemnity low, always lower than 
the earning power of the assured. No period 
of indemnity should begin until the first call 
of a physician, or better still, a week later. 
Let the period run from that time on while 
the assured is necessarily, entirely and con- 
tinuously confined to the house requiring the 
personal calls of the physician. The question 
as to the end of the indemnity, he thinks, 
should be determined when the assured is 
able to leave the house for the first time for 
any purpose. Any period of convalescense 
should be cared for by limited partial indem- 
nity. With these restrictions and proper local 
supervision pending the disability, health in- 
surance, Secretary Dewey thinks, is reasonable 
and legitimate. 

The convention took up the report of the 
committee on uniform contracts. The cancel- 
lation clause was presented in two forms, the 
first providing for written notice accompanied 
by a check for the unearned premium, and the 
second a written notice with the unearned 
premium held by the company to be paid the 
assured on demand. There was some differ- 
ence of opinion as to these forms, but it was 
finally decided to refer the matter back to the 
committee with preference expressed for the 
first form. 

Two forms looking to the company’s right 
to conduct an autopsy were submitted. This 
was referred back to the committee with the 
suggestion that a clause similar to the one 
used by the A=tna be reported in which a 
claim is voided if an autopsy is refused. 

Sentiment seemed to be in favor of the ten- 
day limit for notice of injury. The occupation 
or exposure clause was taken up and referred 
back to the committee. The clause covering 
the loss of limb or sight, containing a limit 
of ninety days for amputation or loss of sight 
as a direct result, was referred to the com- 
mittee. 

The general subject of health insurance was 
freely discussed, especially as to the measure 
of indemnity. Practically all the companies 
insisted on confinement to the house for total 
disability and not for partial benefits. The 
necessity of the attendance of the physician 
was conceded by almost all. It was shown 
beyond question that the loss ratio increased 
with age. A number of men took the ground 
that there was no money in health insurance 
at the present rates. It was also brought out 
that hazard was increased by occupation. It 
was voted to have a combined experience of 
the companies secured for the next conven- 
tion, which will be held at Bar Harbor, Me. 

The banquet on Wednesday evening was a 
most delightful affair, Captain Masters of the 
London Guarantee making the hit of the 
meeting. The committee on uniform clauses 
will meet July 21 in New York to consider 
this subject. 





UNION CASUALTY’S CHANGE AT CLEVELAND. 

Owen C. Ringle of Cleveland has taken a 
general agency of the Union Casualty & 
Surety and expects to employ a number of 
solicitors and make a special drive for plate 
glass, health and accident business. The re- 
cent appointment by the A®tna Indemnity of 
the O. M. Stafford & Goss Company as Cuya- 
hoga County managers for its 
department, lost that agency to the Union 
Casualty & Surety. Mr. Ringle succeeds it 
for plate glass business and will also go after 
health and accident. As agent for the Society 
of Savings building, owner of a fire insurance 
agency, and a large real estate business, he 
has a large acquaintance in Cleveland, and is 


plate glass 





in a position to do the Union Casualty & 
Surety a good business of a desirable class. 
++ ++ 


CASUALTY APPOINTMENTS. 


OHIO. 

tna Indemnity—E. M. Heaton & Co., Piqua. 

American Bonding—B. B. Wickham, Norwalk. 

General Accident—-Carl 8. Routt, Chillicothe. 

New Amsterdam Casualty—Robert Hailes, East 
Liverpool; A. L, Davis, Cleveland. 

Philadelphia Casualty—Joseph M. 
Akron; Rupp & Geesey, Archbold. 

U. S. Fidelity & Guaranty—E. E. 


Moore, 


Stafford, Ur 


bana; L. BE. Baughman, Coshocton; H. A. Sim- 
mons, Steubenville. 
INDIANA. 
Fidelity and Casualty—Fred W. Wager. Val- 


paraiso: Charles A, Ostrom, Mishawaka; Guy H. 
Humphreys, Linton; F. T. Lee & Co., Indiatiapolis. 
MICHIGAN. 


Fidelity & Casualty—Eaton County Loan & 
Realty Company, Charlotte. 
Hartford Steam Boiler—J. W. Sutton, Sault 


Ste. Marie. 

Lloyds Plate Glass—W. E. Robb, Oak Grove. 

New Amsterdam Cas.—S. J. Mumby, Detroit; 
L. F. Cooper, Greenville. 

Travelers—C. H. Garrison, Detroit. 

Union Cas. & Surety—C, R. Wallace, Jackson; 
J. A. Campbell, Jackson. 

American Mutual Aid, Mich. 
win. 

American Relief, Mich.—G, E. Smith, Calumet : 
C. E. Huff. Detroit ; Lester Beebe, Ferrsburg; E. I. 


Fred Pike, Glad 


Gard, Millersburg; Wm. Hinds, Midland; J. A. 
Holtz, Okemos. 

Mich. Benevolent Assn., Mich.—Grover Daven 
port, Cloverdale. 

Northern Mich. Benevolent, Mich.—0O., A. Doane, 
Muskegon. 

Peninsular Accident, Mich.—A. Rumball, De 
troit. 


Preferred Hosnital & 
Verna Delby. Goodrich. 

Standard Benefit, Mich.—.J. J. 
C. B. Myers, Marion. 


Accident, Mich.—Miss 


Rowe, Bad Axe; 


U. S. Accident. Mich.—E. D. Carly, Fremont; 
Philip Mynning, Mynning. 





CASUALTY NOTES. 

Rumor has it that an 
company is to be 
Ohio. 

H. L. Rockel, an attorney, has been ap 
pointed manager of the Federal-Union Surety 
at Columbus, Ohio. He is in the Hayden 
building. 


insurance 
Columbus, 


accident 
organized in 


Wm. H. Love has assumed the managership 
for Central Ohio of the United States Health 
and Accident at Columbus. He was formerly 
an accident writer in Muskingum County 


M. J. Hanly has resigned as manager of 
the American Bonding at Columbus, Ohio, 
and is succeeded by Thos. C. Jones, who will 
occupy part of Mr. Hanly’s office in the Hay- 
den building. 


F. H. Burns, superintendent of agents of 
the Maryland Casualty Company, has taken 
charge of the New York office of the com- 
pany pending the appointment of a manager 
to succeed E. D. De Leon, who is organizing 
the Casualty Company of America. 

In the liability contest of the Travelers two 
Ohio managers stand well toward the top 
from January 1 to June 15, Joseph C. James 
of Cleveland being fifth in volume of pre- 
miums written, and J. W. Howard of Col- 
umbus third in number of new risks written. 

The National Accident Society of New 
York, while still retaining an office in Chi- 


cago, does not attempt to do any business 
there. It has no force of agents, and a law- 
yer, D. R. Levy, acts as a collector. It has 


some insurance in force from its operations 
in the past. 


The Northern Michigan Benefit Association 
of Marquette, Mich., has completed arrange- 
ments with the Manistique Iron Company of 
Manistique, whereby all their cutters now 
carry accident policies. The same arrange- 
ments have also been made with the Michi- 
gan Iron Company at Newberry. 


S. R. Smith has been obliged to resign the 
general agency of the North American Acci- 
dent at Columbus, Ohio, on account of poor 
health. He has been for some time in Arizona, 
as his lungs are affected. He will be suc- 
ceeded by Owen C. Obetz, at present an agent 
of the Fidelity Mutual Life at Columbus. 


It seems likely that the companies will not 
get together to form a_ burglary compact. 
The A*ttna Indemnity and the New Amster- 
dam Casualty are willing to co-operate in 
agreements so far as bank agreements are con- 
cerned, but decline to enter a compact on 
other forms. Other companies insist on a 
general agreement covering all departments 
of burglary business. 
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LIFE INSURANCE CIRCLES. 


FARCICAL SUIT AGAINST FRANKLIN, 











Old Merchants Life Policyholder Makes Him- 
self Ridiculous by Bringing Proceedings 
for a Receiver and $400. 


George F. Heckel of St. Louis, ex-alderman 
of that city during the time when it was 
operated by the notorious gang of boodlers, 
has filed suit in the Circuit Court of Chicago 
for a receiver for the Franklin Life of Spring- 
field. Heckel had a certificate in the Mer- 
chants Life Association of St. Louis, which 
the Franklin took over. He continued as a 
member until 1899, when he claims that a 
preconcerted plan was entered into by the 
Franklin to terminate the Merchants existence 
and to take over its assets. He surrendered 
his certificate, and claims that he was prom- 
ised in return a legal reserve policy providing 
for certain provisions. He charges that the assets 
of the Merchants, amounting to $143,579, were 
appropriated by the directors of the Franklin 
and those of the Merchants to their own use. 
He also claims that some of the state in- 
surance superintendents have signed certifi- 
cates which are printed on its contracts which 
are untrue. 

Concerning this suit, an official of the 
Franklin states that it grows out of a dispute 
over something less than $400 claimed by 
Heckel as cash value for his policy. The 
company claims that he is mistaken in his 
interpretation of the contract he holds. This 
suit was therefore brought to recover the 
$400, and along with that action the appoint- 
ment of a receiver was asked. The state in- 
surance department of Springfield has told 
the attorney representing Mr. Heckel that -he 
has no basis for legal action. 

This is one of the annoyances to which a 
company carrying any old assessment business 
is subject. The old policyholders may become 
disgruntled and make claims which naturally 
the company cannot grant. In this suit 
Heckel undoubtedly has no grounds for even 
demanding $400, and it is a farce to apply for 
a receiver for a company like the Franklin, 
which has $1,553,000 in assets and net surplus 
of $146,600. The recent examination by the 
departments of Illinois, Missouri, Tennessee 
and Indiana compliments the company highly. 

The company has had no direct dealings 
with Heckel. Some eight months ago brokers 
who loan on life policies asked the Franklin 
the amount it would loan on the policy. 
Then a demand was made for $400 cash sur- 
render. The company heard no more of it 
until the suit was filed. The policy carried 
a lien, as it was transferred to the legal re- 
serve plan. The attorney representing Heckel 
is the same one who tried to make trouble 
for the Minnesota Mutual Life, and = was 
roundly scored by the court. 





NORTHERN CENTRAL'S NEW POLICIES. 

The Northern Central Life has just com- 
menced taking advantage of the amendment 
to its charter permitting it to write accident 
insurance. The first policies issued are com- 
bination life and accident policies on the sub- 
ordinary plan. For a small extra premium 
insurance against certain named accidents and 
indemnity for surgical operations of certain 
characters are offered. The accident benefits 

re $2.50 and $5 a week. The policies are so 
issued that the insurer can get the maximum 
of accident insurance and minimum of life 
insurance or vice versa, the two features being 
really separate while combined in one policy. 

The company expects in the near future to 
issue a series of policies on the ordinary plan, 
incorporating both health and accident feat- 
ures. It considers that it will be placed in a 
safer position as regards health insurance than 





most companies are, inasmuch as the applicant 
will be obliged to pass the medical examina- 
tion for life insurance. As ordinary life in- 
surance is issued mostly to people who cannot 
afford to be sick for the indemnity, the moral 
hazard will be for the most part removed. 
President Matthews considers that the incor- 
poration of life and accident features with a 
life policy is the logical way of handling the 
business, these features giving indemnity cor- 
responding to indemnity for partial loss in 
fire insurance. 
+ + 
NORTHWESTERN MUTUAL MEETING. 

The Northwestern Mutual Life Agency As- 
sociation has been in session in Milwaukee 
this week and elected the following officers: 
D. E. Murphy of Milwaukee, president; J. I. 
D. Bristol of New York, vice-president; A. W. 
Stevens of Chicago, secretary and treasurer. 
Secretary J. W. Skinner of the company was 
nominated as trustee at the quarterly meeting 
of the board of trustees. The assets of the 
company as of July 1 were shown to be $772,- 
084,853. The insurance in force is $650,184,- 
593, a gain of $23,000,000 since January. The 
attempt of H. S. Vail of Chicago to elect a 
trustee and have the company moved to Chi- 
cago fell flat. 





TAKING OVER KANSAS MUTUAL AGENTS 


Vice-President Stevens of Illinois Life and 
His Assistants Engaged in the 
Transfer of Men. 





Vice-President R. W. Stevens of the IIli- 
nois Life has been in Topeka looking after 
the recent reinsurance of the Kansas Mutual 
Life. The old policyholders are now trans- 
ferring to the Illinois Life and some who 
lapsed their insurance have applied for rein- 
statement. The Kansas Mutual policyholders 
want to get the bonus and the reinsurance 
dividend that will be paid by the Illinois Life. 

Vice-President Stevens is making agency 
contracts with the former agents of the Kan- 
sas Mutual. He expects to do more new busi 
ness in Kansas during the rest of the present 
year than the Kansas Mutual did during all 
of 1902. Accompanying Mr. Stevens is Assist- 
ant Manager of Agencies Sherrill and General 
Agent William B. Davis of Kansas City. 
R. C. Bagby, formerly manager of the western 
Missouri district, has gone with the Illinois 
Life, as has J. P. Scott, who was in charge of 
Indian Territory for the Kansas Mutual. Sev- 
eral men have been employed who represented 
the company in Kansas. 





LIFE APPOINTMENTS. 
OHIO. 

.Ntna—J. D. Swift, Cincinnati; Hl. H. Brown, 
South Olive. 

Kidelity—Owen C. Obetz, Columbus; Jerome 
Aydelott, Steubenville. 

Ilome—Michael A, Roth, Botkins. 

Mutual Benefit, N. J.—D. O. Hooker, Lima; 
James S. Drewry, Cincinnati. 

Manhattan—George U. Clary, Ironton. 

Mutual, N. Y.—Geo. W. Wachtell, Cleveland. 

New York—O. H. Odell, New Madison. 

Northwestern—John C. Kast, Cleveland; J. O. 
so Cadiz; A. J. Miller, Sharon Center. 

State, Mass. —Erle W. Farwell, Cleveland ; 
Ralph A. Foster, Columbus; Thomas F. Johnson, 
Toledo; J. B. Monnette, Barberton ; Scott L. Ross, 
Akron; Salem F. Watkins, Medina. 

Travelers—Anton F. Ruhl and James I. Klein, 
Columbus; Edward L. Green, Cambridge; Frank 
M. Pearson, Woodsfield. 

INDIANA. 

Equitable Life, N. Y.—Lot A. Ilufford, Mays; 
George E. Blake, Greencastle. 

Germania Life—J. R. Evertson, Mt. Vernon. 

John Hancock N. ¢. Gwinn, Frankfort ; 
Clifford Lemon, Brazil; R. C. Todd, Bluffton; 
Charles Webb, Indianapolis. 

Massachusetts Mutual—A. W. Shirley, Pittsboro. 

Mutual Benefit—Samuel J. Cunningham, Kosci- 
usko County. 

New York Life—Thos. J. Prickett. Nappanee ; 
A. J. Newman and R. J. Stukey, Indianapolis ; 
Kk. G. Bauman, Mt. Vernon; Chas. A. Gibson, In- 
dianapolis; Allen KE, Heady, Terre Haute. 

Northwestern Mutual—-E. F. Du Bail and E. W. 
Evans, South Bend; J. H. Tullmer, Jr., Misha 





waka; Frank Hammond, Hammond: M. EK. Listen- 
berger, South Bend; C. M. VPartrige, Rockport ; 


John H. Lukemeyer, Evansville. 
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Pacific Mutual—Walter F. Rosenwinkel, Fort 
Wayne. 

Penn Mutual—James R. Hart, Indianapolis. 

Prudential—Ferdinand J. Drury, Charles W. 
Fisher and James H, Losey, Evansville; Edgar N. 
Mayer, South Bend. 

Security Mutual—Thomas R. Rust, Columbus. 

Bankers Life, Ia.—A. J. Smith, Hobart; Robert 
A. Smith, Indianapolis. 


MICHIGAN. 


Bankers Life, Ia.—J. E. Newburn, Tecumseh. 

Franklin Life, Ill.—J. E. Murray, Holland; 
W. J. Olive, Holland. 

Manufacturers Life, Can.—Theo. Goodfellow, 
Bellevilie; D. S. Shaw, Bellevillé; Albert Rumball, 
Detroit. 

Massachusetts Mutual—L. G. Holbrook, Agricul- 
tural College. 

—— Life, N. Y.—A. K. Brown, Ann ert: 
M. L. Gillen, Adrian; C. E. Reed, Durand; 
Valentine, Detroit ; H. H. Seeley, Ann Arbor ; i E. 
McConkey, Detroit : W. L. Long, Dowagiac: J. RB. 
M. Kirker, Detroit ; H. W. Bloodgood, Grand 
Rapids; M. F. Simpson, Hartford; Cora D. Martin, 
Kalamazoo; F. A. Corey, Kalamazoo; R. T. Blake, 
Saginaw; C. P. Anderson, Saginaw 

National Life, U. S. A.—W. W. White, Detroit. 

National Life. Vt.—D. J. Reaume, Detroit. 

New England Mutual—H. 8S. Saxton, Detroit ; 
Rk. F. Burns, Fenton. 

Northwestern Mutual—Max Jarger, Iron Belt; 
E. A. Anderson, Pentogo. 

Pacific Mutual—C. J. Schultz, Detroit. 

Provident Life & Trust—G. W. Schram, De 
troit. 

Security Trust & Life—S. B. Hosmer, Detroit: 
A. H. Horton, Minneapolis, Minn.; C. W. Knop 
ton, Port Huron. 

State Life, Ind.—Jasper Winstanley, Detroit: 
J. A. Morse, Dearborn. 


WISCONSIN. 


Central—Marcus P. Fagg, Madison; Arthur 
Ades, Janesville; A. C. Larson, Darlington. 

Fidelity Mutual—J, E. Sager, Marinette. 

Manhattan—C. F. Klein, La Crosse. 

Michigan Mutual—Paul E. Kampine, Appleton. 

New York—Joseph W. Taylor, Milwaukee; Mrs. 
A. L. Coddington, North Milwaukee; Gilbsrt IB. 
Lee, Waukesha; T. C. Beckmire, Alma; L. A 
Barker, Packwaukee; V. C. Curtis. Rosendale; E 
Assman, Campbellsport; E. E. Sheldon, Omro : 
* W. Bucklin, West Bend; W. £&. Runkel, 
Theresa: B. TT. Mathewson. Milwaukee; Mrs. 
Annie E. Taylor, Suverior: F. L. Burns, Louis 
burg: J. B. Temple, Benton; Th. K. Thorstenson, 
Seandinavia. 

Northwestern Mutual—oO. W. Bayliss, Walter T 
Green, Simon Heller. Lillian Madden, Emil W 
Zinser, Milwaukee; F. G. Govin, Salem; H. A. 
Vedder. Merrill. ica 

Northwestern National, Minn.—Bert Eastland, 
Lloyd: J. R. Reynolds, Reedsburg. 

Northwestern Life & Savings—D. BE. Cambron, 
Washburn. 

Pacific Mutual—J. Bucklin, Antigo. 

Penn Mutual—Edwin Juul. Manitowoc: Walter 
L. Beier, Clinton: Arthur M. Webb, Fort Atkin 
son; Ernest A. West, Elkhorn; Ross E. Andrews, 
Marshfield. 

Prudential—Robert P. Black, Janesville; Wes 
ley D. Cobb, Beloit; Myron L. Shade, John L. 
Snyder, Janesville. 

Provident Savings—Alfred Higginbottom, Ra 
cine. 

Security Trust & Life—C. W. Knopton, Port 
Huron; S. B. Hosmer, Detroit, Mich. (for Wis 
consin) ; Frank L. Tallman, Thorp. 





++ + 
RHODUS TAKES PROVIDENT SAVINGS. 

E. T. Rhodes, brother of the famous West- 
ern Mutual Life Rhoduses, has opened an 
office in the Temple Court building at Chi 
cago for the Provident Savings. The cou 
pon department of the company, located in 
this building, has been moved to Lake View. 
Mr. Rhodus formerly was in charge of th« 
New York Life’s Stock Yards office in Chi 
cago. 

tt + 
PROVIDENT SAVINGS MAKES INCREASES. 

The Provident Savings announces that i! 
gained about 40 per cent in insurance issued 
during the first six months of the year. ‘Tlic 
company made gains all along the line and ex 
pects to end the year with increases in ever) 
direction. 

~~ Sa 
INTER-STATE'S FIELD ORGANIZATION. 

The Inter-State Life of Cincinnati has 
tablished the nucleus of an excellent agenc 
plant in Southwestern Ohio, and C. W. Brat 
don, who is manager of the field organization 
has recently moved his headquarters fron 
Dayton to Columbus, from which he wil! 
work further toward the east and north. His 
plan is to appoint general agents covering 
from one to three counties, who are expected 
to organize their territory. As soon as a field 
is gotten in good shape it is turned over to 
the direct supervision of the home office and 
Mr. Brandon gives his attention to new ter 
ritory. Most of the men secured are new met! 
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in the business, although a few have come 
from other companies. The company by fol- 
lowing this plan of organization is making 
itself a very important factor in some coun- 
ties. Practically nothing is being attempted 
in some parts of the State, as a scattered 
agency force does not produce the results that 
a compact one does. In its operations the 
utmost economy is practiced, the Inter-State 
having taken the Connecticut Mutual as a 
model in this regard, although, as a young 
company, it is not expecting to get down to 
that company’s expense ratio for some time 
yet. The fact of its being an Ohio company 
and that its premiums are not taxed is made 
use of as a strong argument in its favor. 





HEAVILY INSURED MEN IN ST. LOUIS. 





Some Policyholders Carry Large Lines—Rea- 
sons Why Rich Men Desire Indemnity 
of This Kind. 


The most heavily insured men in St. Louis 
are William K. Bixby, James L. Blair, Murray 
Carleton, George D. Barnard, John W. Harri- 
son, Dr. Herman Tuholske, Frank Ruff and 
John A. Holmes. Mr. Bixby is the only 
million-dollar policyholder in the bunch, and 
outside of the cities of the East and Chicago, 
Mr. Bixby is probably the heaviest insured 
man in the United States. His premiums 
amount to about $30,000 annually. Mr. Bixby 
is a firm believer in life insurance, as evidenced 
by his own large investment. He thinks the 
rich as well as the poor should carry all the 
insurance they can afford. Of course to carry 
such a large amount of insurance as this 
requires an immense income. 

It is rather difficult for one to get at the 
real amount of insurance carried by promi- 
nent men, as a life insurance agent of the best 
kind has become like the banker in regarding 
his client’s business as sacred. Stories come 
from eastern cities of large amounts being 
carried, but to get at the actual sum in most 
cases is an impossible task. 

Frank Ruff of St. Louis is credited with 
having about $300,000 of insurance, and other 
large policies held there are estimated as fol- 
lows: Dr. Tuholske, $300,000; George D. 
Barnard, $125,000; James L. Blair, $125,000; 
John A. Holmes, $200,000; John W. Harrison, 
$150,000; Russel Harding, $100,000, and Mur- 
ray Carleton, president of the Transit com- 
pany, $250,000, and these seven men carry 
policies aggregating $1,500,000 and pay into the 
life insurance companies over $50,000 annually 
in premiums. 

One of the many reasons that impel rich 
men to take out life insurance is to prevent a 
depreciation of the family income after the 
death of the head of the family. Other men 
have all their fortune invested in one enter- 
prise and take out large insurance to protect 
their families in case they should die before 
they successfully consummate their business 
pluns. The way men look at life insurance has 
changed. A few years ago a life insurance 
policy was looked upon as only necessary for 
the poor man to carry for the protection of his 
fainily, and a man who had more than $20,000 
upon his life was a rare exception. Now even 
in small towns there are a great many men 
who even carry as high as $50,000 insurance, 
an| in every large city there are scores who 
carry insurance much above that figure, and 
even a man now with several hundred thou- 
said dollars on his life is not considered a 
curiosity. 





REBATING AT GRAND RAPIDS. 

(rand Rapids life insurance men are com- 
Plaining of rebating going on in that city. 
eral instances are cited where reputable 
mcn have lost business on account of the re- 
bating evil. It is claimed that it is practiced 
more extensively by the smaller companies, 





and agents for the smaller companies hold that 
it must be done by them or they secure no 
business. The public in Grand Rapids is, 
therefore, getting to believe it is entitled to a 
rebate on about every policy. 





SHOULD COMPENSATE THE PRESIDENT. 





Action that Seems Advisable to Be Taken by 
the National Association of Life 
Underwriters 





A question has arisen at the last two annual 
conventions of the National Association of 
Life Underwriters as to some compensation 
for the president. At the present time the 
president of the association pays all his ex- 
penses in traveling, and so great a pace has 
been set that a man elected to that position 
is forced to sacrifice a great deal of time and 
money to the work. Almost every association 
expects him to visit it during the year. 

It would seem that the National association 
should not become an adjunct of the compa- 
nies, but should have an independent existence 
of its own, the association paying for the ex- 
penses of the president in traveling. Unless 
some action is taken there is danger of the 
association becoming largely a company affair 
in that a company may feel that it is a good 
advertisement to have one of its managers 
at the head of the association, and therefore 
will defray all or a part of his expenses. 

There are active workers in the different 
associations who would be pleased to have 
the honor of being president, but feel that they 
cannot stand the expense. The available tal- 
ent, therefore, open for the presidency is some 
company man or some wealthy general agent. 
The expense feature shuts out men who would 
really give the association a splendid admin- 
istration. 

At a conservative estimate, it probably costs 
the president at least $1,000 in traveling ex- 
penses. It would seem to be a wiser plan 
for the national body to levy a sufficient as- 
sessment on the different local associations to 
enable it to pay $1,000 to the president every 
year for his expenses, and thus avoid the em- 
barrassment that is now coming to men when 
they are urged to become candidates or allow- 
ing the association to have companies pay the 
expenses of the president. 

There are some companies that probably 
do not have the highest standing as to stability 
or that are not well known among agents 
which would welcome the opportunity to have 
one of their managers elected president of the 
National association, and thus advertise the 
company. 

This matter should be attended to before 
the association gets in deep water. There are 
men who have worked heart and soul for the 
good of the association movement, have all 
the necessary equipment in the way of train- 
ing, and who could be elected as head of the 
National association, but under present con- 
ditions they are compelled to decline this be- 
cause of the expense they are called upon to 
meet in filling the duties of the office. This 
matter could easily be remedied without any 
hardship to the local associations. 





NORTHERN CENTRAL ISSUES SOMETHING NEW. 

The actuary of the Northern Central Life 
has . practically completed plans for new 
policies on the ten and twenty payment life 
plan, which are different from anything now 
offered by any other company. They will be 
issued in amounts from one to five thousand 
dollars and the premiums will be slightly 
higher than for the ordinary ten and twenty 
payment policies. The peculiar feature is 
that as each annual payment, including the 
first, is made, a paid-up policy for a pro- 
portionate amount will be issued. For ex- 
ample, on the payment of each premium on a 
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ten-payment policy for $1,000, a paid-up policy 
will be issued for $100, participating in the 
distribution of surplus at the regular distribu- 
tion period. These paid-ups may be assigned, 
making them of value as collateral, gifts or 
for other purposes. If death occurs before 
the payments are all made, the original policy 
becomes paid up for its full amount less all! 
paid-up policies already issued. 
paid-up policies will contain loan 
value features. 


These small 
and cash 
The management of the company recognizes 

the necessity of issuing something different 
from the policies issued by the older and bet 
ter known companies, as the advantages are 
on their side, where practically identical con 
tracts are offered. These new policies present 
some desirable features to one who may want 
to assign his insurance or part of it to differ 
ent persons or may desire to take a cash 
value for part of his insurance, but not all of 
it. They are about as flexible to the will of 
the assured as they can be made. 


LIFE NOTES. 


Thomas H. Bowles, formerly manager of 
the Mutual Life for Wisconsin, has sailed for 
Europe. 


R. W. Ayres of Michigan seems to be the 
principal feature among the State Life busi- 
ness getters. 


A. J. Diddel & Son of Indianapolis, who 
have been handling the National Life, U. S. 
A., for eastern Illinois, have been given charge 
of Indiana for the company. 


William Boswell, agency director for the 

Security Mutual Life at Cincinnati, has ap- 
pointed W. E. Nelson as general agent for the 
company in western Tennessee, with headquar- 
ters at Clarksville. 
Ex-Rev. A. M. Griffin of Kalamazoo, Mich., 
has left the Sun Life for better fields of 
profit, and is now selling oil stock for the 
protection of the home after the bread winner 
is removed by death. 


The Grand Rapids division of the National 
Life, U. S. A., has had a general cyclone of 
disagreements and Manager Caro is out, as 
are several of the other agents, and a new line 
of march will follow. 


The Grand Rapids branch of the New York 
Life has arranged for a monthly convention 
of producing agents during the summer 
months, an invitation depending on _ the 
amount of business produced. 


Last month’s roll of honor of the Security 
Mutual Life was the largest ever issued in a 
summer month, containing over 70 names of 
personal producers who qualified. The list 
was headed by William Boswell, agency direc- 
tor, of Cincinnati. 


The Mutual Benefit Life has appointed two 
new women solicitors in Kansas City, doubt 
less following the new departure of the com 
pany in accepting women risks, and in order 
to push that line of the company’s work. 
The names of the new agents are Nannie B 
Haren and Jennie E. Martin. 


George H. Harrison, who was formerly con 
nected with the Mutual Life as a special agent 
at New Orleans, La., has been appointed gen 
eral agent for Missouri by the United States 
Life, and will have headquarters at Kansas 
City. He succeeds Manager Henderson, who, 
some time since, went to the National Life 
of Vermont. 


W. H. Hurlbett, formerly of St. Louis, but 
during the last year of Quincy, Ill, has re- 
turned to St. Louis to succeed John Talbott 
as agency director of the New York Life in 
the Rialto branch. The Rialto branch has 
been open but one year, but has two men who 
made the $200,000 club, John Talbott and 
Edwin Gloor. 





TO TEAR DOWN EQUITABLE BUILDING. 


It is reported that the famous Equitable 
building in New York city will be torn down 
and rebuilt on modern lines. It will cost 
many millions of dollars to do this. While 
reconstruction is in process the company will 
oécupy a new building to be erected on the 
Trinity Church property recently purchased 
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TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


‘e se ‘se Educational and Semi-Technical Features Discussed. < “<< 





HE last Special Life Insurance Num- 

ber contained an article by Vice- 

President Wilbur S. Tupper, of the 

Conservative Life of Los Angeles, 
on the subject of rebating, in which he 
took the stand that under present con- 
ditions rebating is inevitable. He thinks 
that unless a company gets out a_ policy 
peculiar to itself, rebating will continue. Mr. 
Tupper’s company issues a combined life, ac- 
cident and health policy and he states that 
the agents of the company having a practical 
monopoly of this policy are not called upon to 
rebate. 


a~ 


Life underwriters are of the opinion that 
while Mr. Tupper’s company can do this it 
would not be practical for all companies to 
attempt that course of operation. Suppose, 
for example, that the Provident Life and 
Trust got out some new form of contract 
which its agents sold very readily. It would 
not be long before some other company wouid 
duplicate the contract or get out a similar one. 
There is nothing new in life insurance. All 
contracts are based on term, life, endowment 
or annuity policy or a combination of these. 
A company cannot diverge very far from the 
beaten path. Novelties only last for the 
moment. The demand is for absolute and 
sound protection or investment and the extra 
trimmings that are put on by companies really 
amount to but little. 

If there was a life insurance “trust” which 
controlled all the companies its management 
could have each company write a policy pecu- 
liar to itself, but in these days of sharp com- 
petition if a company finds that another insti- 
tution is issuing a safe policy and is making 
a success of it similar policies will be gotten 
out by other companies. The charters of 
number of companies do not permit them to 
write health and accident insurance. The Se- 
curity Trust and Life and the Hartford Life 
issue contracts similar to the Conservative, 
but they have never been pushed. 


a 


Mr. Tupper’s company has made a success 
in its far western field, largely due to the 
management back of it rather than the form 
of contract that it presents. No one can 
doubt but that its agents in its field write a 
strong business. The Conservative has paid 
liberal commissions, but Mr. Tupper announces 
that all new contracts will have reduced com- 
pensation. It is hardly to be believed that 
Mr. Tupper’s suggestion will be taken up 
other than by the young companies. 

A new company entering the field with com- 
paratively small funds is handicapved in com- 
petition with the old established institutions, 
which have their agency plants, their experi- 
ence, extensive advertising and large assets. 
A prospect would prefer a policy in one of the 
old established companies perhaps. He looks 
upon the newer companies as being experi- 
mental. He thinks that it will take ten years 
or so to establish a life insurance company 
and to tell whether it will be a permanent en- 
terprise. The management of these companies, 
therefore, feels impelled to pay higher com- 
missions or to get out some novel contract in 
order to attract attention. Agents as a rule 
will not work for the newer companies on the 
same commission basis, because they have to 
spend considerable time in introducing the 
company. They are forced to talk company a 
great deal rather than life insurance. An 
agent of an old company is free from this as 
he can show the standing of his company, its 

















“* 


age and figures with verv little trouble, and, 
therefore, is ready to talk contract immedi- 
ately. 

aN 


Almost all the new companies have under- 
taken to put out novel contracts to furnish 
their agents campaign thunder. It is a ques- 
tion whether some of these contracts will not 
react finally on the companies. Many of them 
are questionable in establishing a true rela- 
tionship between the company and _policy- 
holder. They may be such as to cause agents 
to exaggerate the profits or open the way for 
deception. Some of them may be ultra-liberal. 

The new companies, therefore, have before 
them difficult problems to meet, because con- 
ditions in life insurance are far different from 
what they were when the established com- 
panies began to develop. Competition has 
forced great restrictions on the companies. 
Definite guarantees have been established and 
lapses or surrenders do not mean that the 
policyholder is going to lose what he has paid 
in. The assured has some right if he with- 
draws from the company and this has been 
regulated by the force of competition and by 
equity. 

aA 

While Mr. ‘upper's contract has been 
analyzed and found to be secure, and will, no 
doubt, prove successful with his company, yet 
new companies in attempting to follow the 
unique are liable to be led to serve strange 
gods. Many life insurance companies organ- 
ized under legal reserve laws are putting out 
contracts which are not regarded as regular 
old line legal reserve policies. Under the 
cover of the legal reserve requirements these 
companies can talk plausibly to the assured. 
Different forms of investment contracts savor 
too largely of the tontine investment com- 
panies which have been debarred from time to 
time from the use of the Unitel State’s mails. 


aN 


Rebating will continue so long as large com- 
missions are paid, unless the companies take 
an emphatic stand against it and attempt in a 
sincere way to eradicate it. A company can 
control its agents to a very large extent in this 
regard. There is a commission line beyond 
which a company cannot go and expect to 
have its agents free from rebating unless it 
has them well under control. Mr. Tupper has 
looked at the situation largely from his own 
experience and to that extent his views are 
of interest. It is not believed, however, that 
his plan would be practicable in the general 
life insurance field. It is a plan that the Con- 
servative Life can readily follow in its pecu- 
liar field backed by a forceful management. 
Mr. Tupper is a student of the business and 
his discussion of the problems merits consid- 
eration. 

ss © 
RATES ON ANNUITIES. 

With the experience of the companies show- 
ing a loss ratio of 109 per cent on annuities 
and the increasing popularity of this depart- 
ment it is expected that rates will be raised. 
The National of Vermont has already read- 
justed its rates. Many agents take advantage 
of death or endowment settlements to place 
annuities. This point might well be pushed 
harder by progressive agents. 


AS KF SK 


“A mistake of judgment is easy to make, 
hard to rectify. The opportunity to complete 
postponed applications for life insurance is un- 
certain. Health is risky. No other day is 
sure for you.” 








NEW POLICIES THAT HAVE 
RECENTLY BEEN ISSUED. 


The policy given this month is the ten-pay- 
ment, fifteen-year coupon endowment policy of 
the Mutual Life of Illinois. The insured pays 
$100 per year for ten years to secure $1,000 
at the end of fifteen years together with the 
profits distributed. There is no medical ex- 
amination required. Beginning with the third 
year the company pays 3 per cent interest an- 
nually on the premiums already remitted. The 
first and second interest instalments are $o 
each and then there is an increase of $3 per 
year afterwards. The following is the policy, 
the rates for all ages being alike: 

Mutual Life Insurance Company of Illinois 
agrees to pay $1,000 in cash; also in cash, this 
policy’s full share of the profits derived from 
the sources named below, which the company 
shall apportion to its coupon endowment class. 

Interest earnings. 

2. Surrendered policies. 

3. Lapsed policies. 

4. Expense , savings. 

5. Mortality savings. 

Amount payable in event of death of the 
insured while this policy is in force, according 
to the year in which death occurs: During 
first year, $110; second year, $220; third 
year, $330; fourth year, $440; fifth year, $550; 
sixth year, $660; seventh year, $770; eighth 
year, $880; ninth year, $990; tenth year, 
$1,100; eleventh year, $1,100; twelfth year, 
$1,100; thirteenth year, $1,100; fourteenth 
year, $1,100; fifteenth year, $1,100, to the legal 
owner hereof at its executive office in the city 
of Chicago, Ill., on the first day of June, in 
the year 1918, which is the expiration of fif- 
teen years from the date hereof, and _ this 
policy shall thereupon cease and determine. 

Also in cash during said period, except for 
the last year thereof (when the surplus profits 
are apportioned instead); interest at the rate 
of 3 per cent per annum on the premiums paid 
hereon; on the basis of the annual premium 
rate, as provided by the coupon notes attached 
to the third page hereof; or in the event of 
the death of Paul Melba of Chicago, County 
of Cook, and State of Illinois, the person in- 
sured hereunder, prior to the first day of June, 
in the year of 1918; also in cash, the sum 
stated in the marginal table hereof, accord- 
ing to the year in which death occurs; to 
Nellie Melba, his wife, or, to such beneficiary 
as may have been duly designated at the 
executive office of thé company in the city 
of Chicago; immediately upon receipt and ap- 
proval by the company of proof of death of 
the insured. 

This policy is incontestible and free of con- 
ditions as to residence, occupation and travel. 

The insured at any time during the con- 
tinuance of this policy, provided the policy is 
not then assigned, may change the beneficiary, 
or beneficiaries, by written notice to the com- 
pany, at its executive office, accompanied by 
this policy; such change to take effect up 
the endorsement of same on the policy by the 
company. If there is no nominated bene- 
ficiary living at the death of the insured, the 
amount due under this policy shall be paid 
to the executors, administrators or assigns of 
the insured. 

This policy is subject to the provisions, re- 
quirements and benefits stated on the pages 
following, which are hereby referred to 

made part hereof. 

The insurance under this policy takes effi ct 
as of the first day of June, nineteen hundre: H 
and three, and the insurance year, the ac 
mulation period, and the loan and non-f 
feiture provisions all relate back to that dai 

This agreement is made in consideration of 
the sum of one hundred ($100) dollars, co 
stituting payment for the period terminatin 
on the thirty-first day of May, nineteen husi- 
dred and four, and in further consideration « 
the payment thereafter of one hundred ($10 
dollars, on the first day of June in every y¢ 
during the continuance of this policy, unt! 
premiums shall have been paid for, ten year: 
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from June Ist, nineteen hundred and three. 
In witness whereof the Mutual Life Insur- 

ance Company of Illinois has caused _ this 

agreement to be signed by its proper officers. 

Secretary. 

President. 


PROVISIONS, REQUIREMENTS AND BENEFITS. 


Cash loans can be obtained on the sole se- 
curity of this policy on demand at any time 
after this policy has been in force two full 
years, if premiums have been duly paid to the 
anniversary of the insurance next succeeding 
the date when the loan is made. Application 
for any loan must be made in writing to the 
executive office of the company, and the loan 
will be subject to the terms of the company’s 
loan agreement. The amount of loan available 
at any time is stated in column one (1) below, 
and includes any previous loan then unpaid. 


TABLE OF CASH LOANS AND PAID-UP 


INSURANCE. 
After ex- Cash Paid-up 
piration of loans. endowment.* 
2 PORES 26s cacsscecvecs 100 $ 200 
B YOATB 2 cccccccccceses 150 300 
4 FORTS .cccccescccsece 225 400 
GE POREE aaescedscuvsers 300 500 
SC PRE cacvcctsveceve . 400 600 
ZT FERED ccccccscccccccs 500 700 
O FONEE iwi vencsveres 600 800 
D PERE cowszcesevaness 750 900 
10 FORTE wccccosccscecss 800 1,000 
Cl POND nce eccccccceses 850 1,000 
1D PORTE 2 ccecvvscaueses 900 1,000 
13 FORTS. occcccovvcesscs 925 1,000 
14 FORTD ccccccccocceces 950 1,000 
Se SE: cebaiesstes heed 00 00 


5 0 1,0 
*Payable at end of endowment period in event 
premium payments are discontinued. 


GRACE IN PAYMENT OF PREMIUMS. 


A grace of 30 days during which the policy 
remains in full force, will be allowed in pay- 





Inclination a Controlling Influence 


Circumstances do not keep men back. 
Lack of will power to overcome them 
does it. The man who argues — he 
cannot afford life insurance may be de- 
ceiving himself, is probably spending the 
money for other less desirable purposes, 
crowding the idea of protection from the 
list. We generally do what we want to 
do, and failure to possess a policy may 
be taken more as a lack of inclination than 
of funds; “cannot afford” means “won't 
afford.” Cannot is a word without place 
in the lexicon of the average American. 
“I will” finds a way for men to insure 
and do many another praiseworthy act. 
Do not be ruled by circumstances; be 
superior to them.—Union Mutual. 











ment of all premiums, except the first, subject 
to an interest charge at the rate of five per 
cent per annum. 


REINSTATEMENT. 


The insured may secure reinstatement, at 
any time after the non-payment of any 
premium, under the following conditions: 


Written application to the executive office, 
with evidence of insurability satisfactory to 
the company; payment of premiums from the 
date to which premiums were duly paid to 
the date of reinstatement, with interest at the 
tate of five per cent per annum, and payment 
or reinstatement of any loans, including pay- 
ment of any interest due and unpaid. 


GENERAL PROVISIONS. 


(1) Only the president, a vice-president or 
the secretary has power, in behalf of the com- 
pany, to make or modify this or any contract 
of insurance or to extend the time for pay- 
ing any premium, and the company shall not 
be bound by any promise or representation 
heretofore or hereafter made by any persons 
ee than the above. 

2) 
execu 
Writit 
ing re 
officer 
any p 
When 
bility 
befor: 

(3) | 
ment 
Policy 
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amour 


ive office, unless otherwise agreed in 
‘, but may be paid to an agent produc- 
‘eipts signed by one of the above named 
and countersigned by the agent. If 
mium is not paid on or before the day 
lue, or within 30 days of grace, the lia- 
f the company shall be only as herein- 
provided for such case. 
In consideration of the liberal invest- 
enefits and guarantees hereunder, this 
is accepted by the insured with the ex- 
understanding and agreement that the 
tt of reserve to be accumulated hereon 


Premiums are due and payable at the: 





during the period terminating one year from 
date hereof shall not exceed forty per cent 
of the — charge for that period. 

(4) I n any distribution of surplus, or ap- 
portionment of profits, the principles and 
methods which may be adopted by the com- 
pany for such distribution or apportionment, 
and its determination of the amount equitably 
belonging to this policy, shall be conclusive 
upon the insured and upon all parties having 
or claiming any interest under this policy. 

(5) Any indebtedness to the company, in- 
cluding any balance of the premium for the 
insurance year remaining unpaid, will be de- 
ducted in any settlement of this policy, or of 
any benefit thereunder. 

(6) Any assignment of this policy must be 
made in duplicate and both sent to the execu- 
tive office, one to be retained by the company 
and the other to be returned. The company 
has no responsibility for the validity of an as- 
signment. 

Important—If desired, these coupons may 
be permitted to remain attached to the policy 
until the end of the accumulation period, in- 
stead of being cashed when they mature; and, 
if so permitted to remain, will be credited with 
interest compounded annually at the rate of 
3 per cent. 

If detached at maturity, they should be cut 
off in regular order, beginning with No. 1 


SSS 
AGENTS AND ASSISTANCE 
THEY CAN GIVE TO ASSOCIATES. 


Life insurance men at this time of the year 
can do a great deal in encouraging, especially 
the associates of their own office. When an 
agent always has a hard luck story or with a 
solemn face announces that business is poor, 
he sows the seed of discouragement in the 
man with whom he is talking. This man 
meets other agents and they perhaps have the 
same sort of a tale. He begins to think as he 
goes the rounds that it is impossible to place 
business and he approaches a prospect with 
that sort of a spirit, believing that it will do 
no good to see him. He goes about his work 
in a half-hearted way and accomplishes but 
small results or none. 

The power of influence of one agent over 
another is strong and it is a phase of life in- 
surance work that should not be overlooked. 
The agent who always has steam ahead, who 
pretends to be busy whether he is or not, who 
takes every day cheerfully and has an encour- 
aging word for his associates, is able to do 
something for mankind in addition to his 
regular soliciting. 

An interesting story is told in connection 
with the appointment of Louis M. Wise as 
manager of the Stock Exchange branch of the 
New York Life at Chicago, the largest branch 
office of the company in the world. Mr. Wise 
while connected with another branch as an 
agent took the apportunity as it came to him 
to encourage and bolster up his associates. 
Men became discouraged and Mr. Wise acted 
as a stimulant in setting them on their feet 
again. It was shown, therefore, that he had 
the power to help men. He said the right kind 
of a word at the right time. This attracted 
the attention of the company and led to nego- 
tiations which placed him as manager of its 
big office. 

sts Fe 
CANADA LIFE AND ENGLAND. 

The recent heart-warming between England 
and her colonies has led to closer commercial 
relations with the mother country, and the 
Canada Life has taken advantage of the pres- 
ent good feeling toward colonial institutions 
to open a branch in Great Britain. During 
the first five months of business, from Jan- 
uary I to June 1, the London office wrote 
over $1,250,000 insurance. President Cox of 
the company is now on the other side opening 
offices in Liverpool and Edinburgh, and also 
in Ireland. 

se Fs 

“The protection that never has a holiday, 

always steadily on duty—Life Insurance.” 





REDUCED BENEFITS AND 
JHE 1OWA BOND CONTRACT. 


One of the special benefits given by a com- 
pany writing the so-called Iowa ten-year bond 
policy is the fact that it furnishes an oppor- 
tunity investment for 
those who cannot pass a medical examination. 


for life insurance and 
As is known in these policies no medical ex- 
amination is required and for all 
ages the same. Some companies, how- 
ever, are issuing a refined form of this policy 
in which they grade the rates according to 
ages. In Indiana the department requires a 
medical certificate. The Ohio department has 
objected to these contracts on account of the 
same rates for all ages. The point made, how- 


the rates 


are 


ever, is that policies of reduced insurance in- 


demnity should be given to those who cannot 
even get a substandard contract from a life 
insurance company. These contracts provide 
that in case of death the assured will get the 
premiums paid and small percentage above 
this sum. The main feature of course is the 
investment. The Northwestern Life and Sav- 
ings Company of Des Moines writes more of 
this business than any other company. The 
Central Life of Des Moines also writes this 
policy, as does the Franklin Life of Spring- 
field, Ill. The Mutual Life of Illinois, and the 
National Life, U. S. A., write a contract of 
this character with a longer endowment per- 
iod. The Life of Los Angeles, 
Cal., writes a reduced benefit policy in Cali- 


fornia. 
=F SF SF 
UTILIZING POOR MATERIAL. 


Life insurance is always short of first-class 
men, 


Conservative 


so second and third class ones 
utilized. 
Many of 


have to be 
The problem is how to utilize them. 
them get agency appointments and 
work life insurance as a side line, but another 
and often better way is to work such men in 
teams with others. Some men are excellent at 
preliminary work and have the faculty of get- 
ting the prospect interested, but cannot close 
him. With another man who can close busi- 
ness, he becomes valuable as one of the team. 
Another man has a wide acquaintance 
good reputation in a community, but does not 
care to try writing insurance. An introduc- 
tion by him to his acquaintances is a valuable 
service to a regular life underwriter. To use 
two men both wanting in some particular, be 
it energy, address or acquaintanceship, so that 
each shall supply what the other lacks, is an 
art worth studying, for in this way can much 
otherwise valueless material be utilized. 
ss SF 
WRITING RELIGIOUS ORDERS. 

A number of life insurance companies have 
ceased writing a class of business that prom- 
ised to open a considerable field to solicitors. 
There is a large number of religious orders 
in the country conducting hospitals and other 
charitable institutions, and some of them have 
looked favorably on life insurance as a means 
of raising money for building purposes. The 
plan has been to insure the lives of the mem- 
bers in favor of the orders, it being easier 
to raise the money for the premiums from 
year to year than to raise the principal in a 
lump sum. A large amount of this business 
was written in Cincinnati, and in St. Louis 
nearly $100,000 was written on the members 
of a single order. There has recently been 
a change of attitude on part of some of the 
companies, however, and they are refusing to 
write this business, on the ground that the 
confinement of a monastic life is unhealthy. 

A Sf SS 

“Discontent thrives on delay—when it has 
to do with life insurance.” 

st SF SF 

“Uplifts, never downpulls its own or its 
beneficiary—Life Insurance; a help, not a 
hindrance; a deposit, not an expense.” 


and 
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AGENTS DESERVE GOOD PAY 
IN LIFE INSURANCE WORK 


A great deal is said about the duties of life 
insurance companies to their policyholders. 
Much less is said about their duties to their 
agents. From the general tenor of the com- 
ment on these subjects, one would infer that 
the greatest virtue consisted in keeping down 
expenses and making insurance as cheap as 
possible. In the majority of companies the 
“policyholders are the company.” If the busi- 
ness is legitimate, if a company is justified to 
seek new risks, it is as much its duty to pay 
a fair price for the labor done by its employes 
as it is the duty of any other business con- 
cern to do so. To be sure, life insurance dif- 
fers from other lines of business to some ex- 
tent. Except in the case of stock companies 
issuing only stock policies there is in the work 
an element of altruism that makes it more 
resemble the ministry than other professions 
do. There are many men in the business who 
represent a certain company as a matter of 
duty ; they believe it is the best, and their con- 
sciences will not permit them to represent any 
other than the best. Still, in the last analy- 
sis, the word “best” will often be found to 
mean to them the “best for policyholders.” 
A physician works for the benefit of humanity, 
but it does not prevent his making as much 
as he can out of humanity’s misfortunes. A 
clergyman works for humanity, too, but we 
have got past being shocked because he ac- 
cepts a call from a congregation that pays 








a larger salary, unless he dwells too much 
on the point that he was called by the Lord 
to fields of greater usefulness. A life insur- 
ance agent is entitled to good pay for his 
labor, for it is a work that requires the exercise 
of many faculties of a high order, is very wear- 
ing and uncertain in its results, and can be suc- 
cessfully prosecuted by comparatively few. He 
is shortsighted when he considers only the 
good of the policyholders. If he were working 
for a bank or a railroad he would not be con- 
tent to labor for years on a small salary when 
he might get a larger one, consoled merely by 
the thought that his self-denial enabled the 
stockholders to get larger dividends. Altruism 
is all right, but it don’t pay rent and grocery 
bills. If a company compensates an agent 
with low commissions with a splendid contract 
to sell and careful administration that enables 
it to pay good dividends and thus help him, he 
may make a larger income than he wovld on 
larger commissions with other points against 





him; but if he sees fit to do two thousand 
dollars’ worth of work for one thousand dol- 
lars simply because of sentiment, he shows a 
want of appreciation of the almighty dollar 
such as is not very often seen in these latter 
days. 
es Fe S 

The Missouri state insurance department 
has made a ruling that where notes are given 
to the agent of a life insurance company in 
payment of the first premium on an application 
for an insurance policy, they should be made 
in favor of the company, and not in favor of 
its agent or solicitor. 


et Se Ss 


The Canada Life is a live, clean company 
that will make a good showing in Ohio this 
year, its writings probably running over $2,000,- 
ooo. This will be an increase of about $600,- 
000 over 1902, a large part of it being due to 
the opening of a Cincinnati office. Most of 
the business is produced in the two large cities 
of Cincinnati and Cleveland. 








AN ATTORNEY’S TRIBUTE TO LIFE INSURANCE. 


Lester H. Strawn, the well-known attorney at Ottawa, Ill, being of the firm of Brewer 
& Strawn, furnishes a tribue to life insurance for this issue of the Special Life Insurance 
Number. Mr. Strawn has built up a good practice in his county and is regarded as a 
well-equipped man in his profession. He has lived in Ottawa since 1856, and so has grown 
up with the city. He graduated from the University of- Michigan at Ann Arbor with 
the class of 1876. Mr. Strawn is a close student of the law and is thorough in his 
work. He is serving his third term as president of the Ottawa board of educa- 
tion and is vice-president of the Illinois State Bar Association. Mr. Strawn’s comment on 
life insurance will, therefore, be read with interest. 





BREWER & STRAWN, 
LAW OFFICE. 


LL. W. BREweER. 
LesTEeR H. STRAWN. 


OTTAWA, ILLINOIS, June 23, 1903, 


Editor of the Western Underwriter, 


Dear Sir:. 


Chicago, Illinois. 


I can very cheerfully testify to the value of a 


policy of life insurance in @ reliable company. 


No other investment 


has given so mich satisfaction as my policies in the regular life 


insurance companies. 


I have not given much thought to the dividend. 


It is the feeling that if the worst comes, a sure provision has been 


provided for my family that is worth more to me than the highest 


dividend paying stock possibly could be. 


My advice to every young 


man would be to take a good sized ordinary life policy as soon as he 


is able, 


I recommend the ordinary life policy to the man of moderate 


means, because he can carry so much more insurance than under the 


endowment plan for 


the amount of his premiun. 


Yours truly, 


ee 








July 16, 


1903. 


THE WESTERN UNDERWRITER. 
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SOME DEDUCTIONS DRAWN 
FROM FIGURES OF FRATERNALS. 


The question of the future of fraternal in- 
surance is becoming more and more serious, as 
the age of the associations increases. A great 
liability has accumulated, with little funds to 
hack it up. Reserves in the hands of mem- 
hers cannot be relied on. Members can retire 
at any time with no loss other than the trans- 
fer to another fraternal. 

It is amazing to see the amount of insurance 
in force among the fraternals and the meager 
assets to back it up. Take, for instance, the 
Modern Woodmen, with $1,161,285,000 in force 
and only $2,066,596 in assets. This is almost 
as much insurance in force as has the Equit- 
able, while the business of the two organiza- 
tions can scarely be compared for reserve pur- 
poses, yet the total reserves of the Equitable 
are $277,847,000. This shows, however, the 
inadequacy of the funds in case of the Wood- 
men, to back the insurance in force. 

The Independent Order of Foresters has 
$13,000,000 more business in force than the 
ZEtna Life, and has $6,223,789 in assets, being 
thus in better condition than the Woodmen. 
The AEtna, however, has $52,937,891 in re- 
serves. The Royal Arcanum has $615,000,000 
in force, and only half the assets of the For- 
esters. 

By glancing over the subjoined table, one 
is at once impressed with the great liability 
and the inadequacy of protecting funds. As 
the death rate grows, the younger members 
will retire. Fraternals nor no other asso- 
ciations can override scientific tables. It would 
be almost as great a folly as to attempt to get 
rid of the law of gravitation. 

There was written last year $1,120,857,126 
in fraternal insurance. There is $6,415,554,- 
239 insurance in force, with $35,544,955 assets 
backing it. The assets of all the body of 





fraternals, for example, is less than one-half 
the reserve of the Mutual Benefit Life. 

lhe following table shows the main frater- 
nals, 


their amount in force and assets: 





Amount. Total 

Name of Society— Ins. in Force. Assets. 
American Guild .......... $17,587,000 $152,453 
American Legion of Honor. 8,945,200 470,641 
American Order of Protec- 

HOR ceases: Bead sAE eRe 4,206,925 17,230 
Ancient Order of Gieaners. 25,640,250 81,244 
Artisans Order Mutual Pro- 

COCEINR 5 ao eae. coats 8,826,000 151,496 
Bankers Union of the World 20,004,600 51,013 
sen-Hur, Supreme Tribe... 79,802,900 440,405 
Brotherhood of American 

TOG. acpsncdce senses 50,774,500 212,986 
Brotherhood of the Union.. 8,938,000 87,472 
Canadian Order Chosen 

THOS sistssce, seneee 24,613,018 364,013 
Canadian Order of Foresters 50,933,000 1,335,251 
Cail Ben. Legion (Sup. 

COUMTEA:. xetasw #60003 55,766,750 207,598 
‘atholie Knights of Amer- 

SR: tiechd oes whee sonees 34,686,000 741,294 
Cat Mut Ben. Assn 

an. GRSD oss eanes ,189,000 1,270,887 
olie Order of Foresters. 111" "123, 900 572,828 
CE TEORSE ccd erveccee 89/580, 500 195,467 
pire State Degree of 
ME cicnssina aes a 8,820,500 54,739 
Fraternal Aid Association. 43,260,500 66,907 
Fraternal Army of America 12,922,500 22,755 
Fraicrnal Home, The ..... 5,869,500 6,893 
Fraternal Mystic Circle 
(Sup, BRE) .scccaens 20,112,200 153,046 
Fraicrnal Tribunes ...... 7,085,000 32,760 
Fraternal Union of Amer- 
CA oscceccces sooseces 33,189,000 123,456 
Frai-rnities Accident Or- 

CS ae eae 22,280,000 18,032 
Free Sons of Israel, Inde- 

pendent Opler ... ses one 10,954,000 905,392 
Geri on Beneficial Union.. 6,471,500 379,324 
Go Cross, United _— 

__! hG ssespeveneees . 32,493,500 116,550 
Gra Fraternity, The..... 4,694,200 213,410 
He; phs, Improved Or- 

Cer . in coewat oncnsiies 84,724,500 449,244 
Hor ircle, Supreme Coun- 

CU .ocstghn pdeeeeeauss 8,589,000 38,096 
Hom» Guards of America. 7 *473, 300 22,985 
Inde ident Order of For- 

eters cancee aieeae sed 236,849,500 6,223,789 
Iowa legion of Honor. TOO basses 
Knig and Ladies " of 
K OLE. sancwee eee on 66,962,000 281,327 

nig and Ladies o 
kK OCU 5 haunts a aad 49,304,500 308,883 
Ree < of Columbus ..... 34,835,000 814,900 

Le of Honor (Sup. 

K WERC) scviua abheence 9,866,000 526,526 
nig of Pythias (Endow. 
K Ray Viitaeae Cska nba 103,711,000 479,254 
Kis! of the Royal Guard 7,684,000 105,281 
mae of the Maccabees 
WUD. TE: sueccuansce 372,389,000 2,449,334 





= of the Modern Mac 
bees (Great Camp) 


; 127, 621,500 84,452 
Ladies’ Catholic Benevolent 


69,186,000 193,838 
78,029,791 719,136 


Assn, .. 
Ladies of ‘the Maccabees of 
the World (Sup. Hive). 
Ladies of the Modern Mac- 


cabees (Great Hive) 45,344,775 97,772 
Loyal Americans ........ 14,335,750 21,234 
Loyal Association ....... 12,832,000 72,504 
Loyal ~ peed Legion of 

PEE Siecscce> ov een 8,472,000 54,637 
Mass. Cathoile Order of 

DEE Sccbecae. <'s:0i0% 17,789,000 139,465 
Modern American Fraternal 

MT “tsvecka. ga00sa's 5,234,356 23,369 
Modern Brotherhood 0 

DD -tesaeese s.6i800 48,386,000 209,265 
Modern W oodmen of —_—_,,. 

eer 1,161,285, 04 2,069,596 
Mutuai Protective League. a1 "809, 56,631 
ee ee 10,086, 500 19,235 
Mystic Workers of the 

EE tativsstus Gsnanan ,047,050 66,610 
National Protective Legion. Sy 240,500 652,241 
Weatiemel WMG .cccccsces ,341,000 399,389 
New England Order of Fro. 

Pak nan «hen eines 52,817,000 58,958 
New Era Association ..... 8,129,500 12,799 
Order of Americus ....... 4,550,000 30,960 
Order of Mutual Protection 

(Sup. ae Laeus ee ee 7,037,750 92,063 
Order of Patricians (Sup. 

CEE nesses <60¢00 4,201,650 4,667 
Order Of PemGo ...¢cccces 6,785,060 14,362 
Order of Scottish Clans.... 5,852,750 32,509 
Order of Washington ..... 9,270,500 23,272 
Pilgrim Fathers, United Or- 

gs eer 33,633,500 124,136 
Protected Home Circle .... 48,070,000 624,807 
Pyramids, Ancient Order of 11,898,500 39,310 
Royal Arcanum .......... 615,329,000 3,255,698 
De SEED inci necacndene 21,200,691 40,855 
Royal Highlanders ....... 21,821,500 306,611 
GG) SHO ccenecccenve 51,792,000 572,34 
Royal Nei pers of America 76,655,000 121,033 
Royal Society of Good Fel- 

MO £6¢e abc énaeewees 10,173,000 aee.4ne 
Royal Templars (Supreme 

| pear separ 17,378,650 112,938 
— Templars of Temper- 

eee nete bene eee 7,826,500 114,904 
Select Knights and Ladies. 7,592,000 10,732 
Shield of Honor ......... 11,191,750 27,636 
Societe des Artisans....... 17,929,800 382,625 
Sons and Daughters of Jus- 

ME: ducitucen véaaebavn 11,522,000 18,598 
U nited ea 10,614,500 161,004 
United Moderns ......... 10,074,947 248,934 
United Order of Foresters. 8,517,500 95,954 
United Presbyterian Mut. 

ee, Fe. cscncceteses 4,554,000 17,171 
United Workmen, Ancient 

PY wAheees 6 cane 20% 799,039,000  «...... 
Western Catholic Union... 8,211,000 118,613 
Women of Woodcraft ..... 39,980,000 145,729 


Woodmen of the 


(Sovereign Camp of the) . 275,557,300 896,514 
Woodmen of the World 

(Head Camp. Pac. Juris.).172,263,700 744,368 
Woodmen of the World 

(Canadian Order) ...... 9,076,500 87,921 
Workmens Benefit Assn... 6,888,000 28,809 
Yeoman of America....... 10,981,000 53,331 


Woodmen Circle, Sup Forest 14,878,600 
oe « 

“What we want we buy. The things we 
ought to have agents persuade us to purchase. 
So long as men will not ask of their own ac- 
cord for life insurance, persistent urging is 
necessary.” 


61,300 


os 6 
Just going to’ is a familiar expression of 
the procrastinator. It is constantly defeating 
countless good intentions, among which 
stands one best of all—to carry life insurance.” 


“ce 





CONSERVATIVE LIFE’S SUCCESS. 


The Conservative Life Insurance Company 
of Los Angeles is coming rapidly to the front 
It was recently examined jointly by the in- 
surance departments of Washington and Cali- 
fornia. The company is complimented on its 
very fine condition. Particular attention is 
called to its investments, which show that 
no interest has been in default. The company’s 
home office building is well equipped, fully 
rented, and the examiners state will doubtless 
continue to increase in value. The _ re- 
port shows that the business of the com- 
pany is growing at a very rapid rate, 
its methods are just and legitimate, and 
the officers are men of good standing. 
The increase is found to be along sate 
and sound lines. It has had remarkable suc- 
cess in the field, owing largely to Vice-Presi- 
dent Wilbur S. Tupper. Its field force, ac- 
cording to the report, is made up of a high- 
grade class of solicitors. The company does 
not claim as an asset in reserve loans or liens 
except such as are perfectly good admitted 
assets, and fully secure all the reserves on each 
individual policy to which these loans apply. 
The report is certainly a great credit to the 
company. The Conservative is coming to the 
front all along the line. 


LIFE INSURANCE r ‘HORE 
JUST NOW THAN FORMERLY. 


Much as some eminent life underwriters 
have inveighed against cash and loan values, 
term extensions, and other “frills of life in- 
surance,” as they have called them, it remains 
a fact that the introduction of these features 
have been but steps in the development of a 
greater humanity in life insurance and have 
resulted in its blessings being extended to 
thousands of people. Compare the old “iron- 
clad” whole life policy of years ago with a 
liberal policy of to-day and see what sort of a 
spirit the two represent. The one was drawn 
in the interest of the beneficiaries of those 
who died young and in favor of those who 
persisted. The misfortunes of the one class 
were mitigated by the payment of policies as 
claims. The tax on those who lived long 
and paid premiums steadily was mitigated by 
large dividends. The misfortunes of those 
who, through poverty or other causes, were 
unable to keep up their premiums, were treated 
as a crime, for which these people should be 
fined to the extent of all they had paid in, 
less dividends received and the cost of tem- 
porary protection. Three men of equal age 
insured at once. One died young and “beat 
the game,” and the other two contributed to 
pay the loss. Years afterwards one met with 
misfortune, became sick, crippled or blind, 
lost his money by business reverses, or his 
family, whom he was seeking to protect, died, 
and he ceased to pay his premiums. No mercy 
was shown to him. He was deprived of all 
benefits in favor of the third and lucky one, 
whom misfortune never overtook, but death 
finally claimed. It was a risky game to take 
insurance in those days, for no man could 
foresee what ten, twenty or thirty years would 
bring forth, and oné must either die or hang 
on to come out even. 

About thirty years ago tontine insurance 
was introduced and at once jumped into popu- 
larity. It was a hard proposition, as men 
see things now; but the people tnought it was 
an improvement on what they had. It may 
have been the big dividends promised, and the 
gambling element in these contracts that made 
them attractive, but probably more attractive 
than either of these was the fact that they 
provided a “jumping-off place,” as one general 
agent expresses it. If a man died before the 
distribution period, he was ahead anyway. If 
he lived he got his dividend, and, better still, 
he could quit without losing everything. There 
was a means of escape from interminable 
obligation, and it is an obligation with no end 
but death that men dread to assume. That is 
why they take limited payment instead of 
whole life policies. Other companies set times 
when the policyholder could terminate the con- 
tract with but little loss. They provided 
means by which he was not forced to termin- 
ate it against his will, but could get help to 
carry it through a period when he was short 
of funds, or they gave him the value of his 
money in paid-up insurance or extended in- 
surance. Some held to the old ways and sold 
business on the score of their big dividends, 
for those companies that were liberal with 














What Are You Thinking Of? 


Be your own manager and get all 
the renewals. One of the best com- 
panies in New York is making direct 
contracts for small districts. Send 
in your application, Address 
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lapsing policyholders could not make such 
dividends as those who confiscated the re- 
serves on lapsed policies. But agents found 
it hard to sell policies with no guarantees, even 
though they would pay large dividends; and 
one by one the companies fell into line with 
modern ideas, until now all of them present 
some alternative besides total loss to him who 
cannot or will not persist. 

Theoretically a man pays the company each 
year for the hazard it assumes on him that 
year. The hazard grows greater with age; 
and, to keep the rate from growing greater 
also, he makes a deposit with the company in 
his early years to be used in keeping the pre- 
miums down to the level in his old age. After 
paying his annual term insurance, it was in- 
equitable that his balance on deposit should 
be confiscated, because he saw fit to discon- 
tinue his insurance or was obliged to do so. 
With this inequality removed, life insurance 
has commended itself more to men. Thou- 
sends of families are now protected that would 
not have been if their heads had had no alter- 
native but to take one of the old whole life, 
‘fronclad” policies. The survivors in the 
whole life tontine do not make as much out 
of the misfortunes or fickleness of those who 
drop out, but they get all that they are entitled 
to, and that is enough. 


et Ss 
HIGH PREMIUMS WILL 
PAY THE AGENTS BEST. 


In a recent issue of Class Advertising, John 
Lee Mahin, the well-known advertising agent, 
in speaking of a successful retail salesman, in- 
advertently called attention to one of the most 
valuable characteristics a man can have who 
would make a success of selling life insurance. 
Said he: 

“The characteristic method of this man was 
the seeming ability to size up the kind of people 
he was talking to. If a woman came in who 
enjoyed an ample income and asked for a 
cheap article, he adroitly brought her attention 
to something that involved the expenditure of 
more money, and which he knew in the future 
would give her greater satisfaction than if he 
permitted her to buy the thing that she came 
in the store practically convinced that she 
wanted. It was in this peculiar ability of sell- 
ing at a good big profit the goods that were 
specially suited to the requirements of the pur- 
chaser, that this man distinguished himself.” 

In selling life insurance, it is the ability to 
make a man take what he is able to pay for 
that brings profit to an agent. The prospect 
may have an idea of the amount of insurance 
he wants. It may not be advisable to try to 
induce him to take more, but at the same time 
he may prove very susceptible to arguments in 
favor of a long term endowment instead of a 
life policy or a shorter term endowment than 
the one he at first intended. The larger the 
premium, the larger the commission and the 
less the likelihood of lapse. It is noticeable that 
some very successful general agents are work- 
ing not so much for volume of new business 
as volume of premiums. It is on premiums 
that renewals are mostly based; and the danger 
of rejections is less on applications for endow- 
ments than for life policies, as nearly every 
experienced agent has seen when his company 
has refused to issue the policy applied for, but 
has offered to issue an endowment. 
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“Tnsurance 


the 
discouraged.” 


VAULES OF CONTINUITY IS 
OFTEN NOT APPRECIATED. 


In life insurance, as in other occupations, 
there are many who fail to appreciate the 
value of continuity. They go from place to 
place and from company to company, and old 
age comes on them only to find them little, 
if any, better circumstanced than they were at 
the start. Probably the majority of men find 
it to their advantage at some time to make a 
change. A man may have started with a com- 
pany which experience proves he was not 
best suited to represent; a really excellent of- 
fer may come from another company, which 
his own company is unable or unwilling to 
duplicate; or he may have started in business 
in his littlhe home town and outgrown such 
narrow opportunities. It would be exceedingly 
foolish to condemn all changes; but, as a rule, 
the fewer there are the better. Look over the 
men of your acquaintance in the business and 
see whether those who have remained with 
one company through most of their experience 
do not appear to be better off for having done 
so. Ten, twenty or thirty years with one com- 
pany has joined the name of the agent and 
that of his company almost indissolubly. The 
mere fact of his long continuance with one 
company gives the public confidence in him; 
it knows where to find him. And it gives the 
company confidence in him, too. If it is one 
worth representing it appreciates long years 
of faithful service and shows it in some sub- 
stantial manner. Many a promotion comes as 
a reward of faithfulness rather than an appre- 
ciation of unusual ability. Working year after 
year for one company, the agent finds that his 
power becomes cumulative. Each year he has 
more good clients, more men to whom he has 
paid dividends, more young men whose fathers 
have been insured by him, more beneficiaries 
who are grateful for honorable and consider- 
ate treatment, and he has a larger renewal 
interest. Endowments mature and the agent 
pays them and rewrites the assured for life 
insurance. If the business was written right 
in the first place, the policyholders have re- 
ceived what they expected and perhaps a little 
more, and each one of them is an assistant in 
swinging business his way. Some time ago a 
man who had represented the same company 
many years paid an endowment of $50,000 
and wrote $95,000 insurance in the same office. 
Had he quit the company somebody else would 
have paid the endowment and possibly have 
written the new business. Every good agent 
of long standing with one company has men 
whom he has insured from two to six times. 
They know both him and the company and 
are satisfied with both. 

On the other hand change begets a desire 
for change. The breaking of ties soon counts 
for nothing. It is something that the agent 
has not that appears better than what he has. 
He goes from place to place, from company 
to company, sacrificing his renewals, losing his 
friends, losing the advantage of an earned 
reputation for square dealing, gaining the 
reputation of being fickle, and becoming in 
some instances a kind of underwriting va- 
grant. Other agents say, “He knows the 
business all right, but he has lost his grip. 
He’s a ‘has been.’” 
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“The help that never falters—Life Insur- 
ance.” 











A CAPABLE MAN 


Can obtain some excellent outside territory in 
Illinois or Wisconsin for 


THE PROVIDENT SAVINGS LIFE of New York 
E, W. SCOTT, President. 


H. E. MARSHALL, Supt. Northwestern Dept , 
1301-6 Monadnock Bldg., Chicago. 





INSPECTION SLIP CASES. 


We are putting out a flexible morocco 
case with pockets on each side for in- 
spection slips. One 4%4x9% inches sells 
for $1. The other, having flap cover 44x 
9, sells for $1.25. 


THe WESTERN UNDERWRITER COMPANY, 


413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 














LEADERS FOR PACIFIC MUTUAL. 

The general agents of the Pacific Mutual 
Life who led in amount of business written last 
year are as follows: Kilgarif & Beaver, San 
Francisco, Cal.; Rosenbaum Brothers, Dallas, 
Tex.; Joseph Dinkelspiel, New Orleans, La.; 
C. J. Hutchins, Honolulu, H. I.; D. M. Baker, 
Chicago, Ill.; F. N. McCandless, Tacoma, 
Wash.; I. B. Jackson, Denver, Colo.; R. B. 
Cameron, Salt Lake City, Utah; Zeno T. Har- 
ris, Memphis, Tenn.; F. W. Ditto, Cleveland, 
Ohio; J. M. Harrigan, Milwaukee, Wis.; T. H. 
Corrick, Ottumwa, Iowa; J. C. Kirby, Tex- 
arkana, Ark.; ». C. Harmon, Savannah, Ga.; 
Sidney Sladden, Louisville, Ky.; L. A. Croy, 
Columbus, Ohio; J. J. Rogers, Raleigh, N. C.; 
H. T. Booth, Baker City, Oregon; Samuel 
Polk, St. Louis, Mo.; T. L. Luzier, Kansas 
City, Mo. 
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TEXAS A FERTILE FIELD 

Texas seems to be a great life insurance 
State. Several of the new companies, pixr- 
ticularly, are working the Texas field and meet- 
ing with great success. The lines of resist- 
ance do not seem so strong in the State, and 
business is easier to get. It is practically a 
new life insurance field. The National Life 
U. S. A., for example, has a -large business in 
Texas, it writing there about $2,000,000 a year. 
The Franklin of Illinois writes $1,300,000. The 
Hartford $1,692,000, the Northwestern Na- 
tional of Minnesota $1,500,000, the Security 
Mutual $514,000, the State of Indiana $480,000, 
Fidelity Mutual $780,000, Illinois Life $454,000, 
the Mutual Reserve $800,000 and the Minnesota 
Mutual $238,000. It seems to be a splendid 
field for the newer class of companies or those 
reorganized from a stipulated premium basis. 


LIBERAL CONTRACTS 


The largest life insurance company in 
the World desires to make liberal con- 
tracts with six strong writers for work 
in Cleveland and Northeastern Ohio. 





For particulars address 


WALTER R, GILBERT, Manager, 
308-326 Hickox Bidg., Cleveland, 0. 


THE MUTUAL LIFE INSURANCE 
COMPANY OF NEW YORK 


Richard A. McCurdy, President. 


ARE YOU LOCATED RIGHT ? 


What has been accomplished by 
the agents of the 


EQUITABLE LIFE OF IOWA 


during the past decade is a matter 
of record. Better look up the 
figures of its growth during the 
past ten years and ask “the reason 
why.”’ 

Three or four agencies open in 
Indiana and Illinois where there /s 
a nice business established. Con- 
tract direct with Home Office. 
Good renewal interest. Annual 
dividends. Satisfactory refer- 
ences will be required. Address, 





CHARLES SCHERMERHORN, 


Traveling Agent, 
SPRINGFIELD, ILL. 
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REPORT OF THE FRANKLIN LIFE EXAMINATION. 


The Franklin Life Insurance Company of 
Springfield, Ill., is one of the stanchest and 
most prosperous institutions of the middle 
West. It has reached its twentieth successful 
year. During the financial depressions 
through which the country has passed it has 
weathered all the storms and come from them 
stronger than ever. 

Its last annual statement is a good index of 
its growth and achievements, showing as it 
does remarkable gains in every department. 
The Franklin has an able corps of officers, a 
fine field force and loyal agents. 
ness in seventeen States, 


It does busi- 
where it enjoys a 
high-class reputation. The company is re- 
garded for its clean methods, its able man- 
agement and its elements of growth. It is a 
credit to the West. 

Several months ago the insurance depart- 
ments of Indiana, Missouri and Tennessee 
were invited to join the insurance department 
of Illinois in making a thorough and detailed 
examination of the affairs of The Franklin. 
This work was commenced on May 25, 1903, 
was completed June 5, 1903, and was partici- 
pated in by seven expert examiners. The re- 
port is quite voluminous and contains many 
detailed statements and schedules. Briefly 
stated it shows the financial condition of the 


company to be as follows: 





posited. Before acceptance by the department 
the title is examined and the property ap- 
praised by it. 

“The bonds and stocks owned were found 
as reported in the schedule accompanying the 
annual statement, and are likewise a desirable 
class of investments. 

“The capital stock of The Franklin Building 
Company is $100,000—of which The Franklin 
Life Insurance Company owns $99,400. This 
stock pays an annual dividend of 4 per cent. 
The assets of the building company consist of 
a lot of ground 97 feet by 63 feet, corner of 
Monroe and Fifth streets, Springfield, IIl., 
with a five-story brick and stone modern office 
building thereon. Improvements have been 
recently made in the building which materially 
increase the income from it, while at the same 
time reducing the expense of running it. At 
a very conservative estimate this property is 
undoubtedly worth an amount warranting a 
par valuation of the stock of the building com- 
pany. 

“The reserve charged in liabilities on out- 
standing policies is the amount computed and 
certified by the Illinois insurance department 
for December 31, 1902. The formule and 
construction of the tables used by the depart- 
ment for the special forms of contracts valued 
were examined by representatives of other de- 
partments, and found to provide the required 
reserve for the benefits covered. As the poli- 
cies of the company are all registered in the 
department, the valuations were made on data 
taken directly from the policies. 

Our investigation in respect to the payment 
of losses and treatment of claimants covered 


lu. CU wrnrrrrrrrrrr rr rrrr rer Tere rrr errrrr rrr re ee ree $1,553,191.72 
Liabilities— 

Reserve to protect outstanding policies......................-$1,236,494.00 

Death losses in process of adjustment...........--00eeeeeeee 33,484.49 

Premiums paid in advance, etc... 2... cece cece reece cccecunees 9,402.45 

Assigned surplus and funds held for special forms . 
OL POUCHES oc ec cc ccccccccsecccccccssccoes $127,149.09 

Unassigned surplus funds ........-.-eeeeeeeeee 146,663.69— 273,812.78 1,553,191.72 


This statement differs slightly from the fig- 
ures contained in the annual statement of 
the company of last December. The exam- 
iners increased the company’s assets $2,404.87, 
and charged it with liabilities 
amounting to $5,056.53. Such liabilities con- 
sisted of two items, the more important of 


additional 


which was one claim not disposed of amount- 
ing to $5,040.10. 
the report says: 


With reference to this claim, 


“We have deemed it proper to add to the 
amount of unpaid claims reported in the com- 
pany’s statement one claim for $5,040.10. The 
company holds that it is a claim for a death 
under a lapsed policy. While the facts sup- 
port this contention, it is still undisposed of 
and the circumstances in the case do not war- 
rant us in omitting it from the statement as 
a possible contingent liability for some 
amount.” 

Since the completion of the examination, the 
claim above referred to has been disposed of 
so that as a 
matter of fact there was a net increase in the 


without expense to the company, 


company’s assets and surplus of $2,388.44 over 
what it claimed in its own statement. 

he following extracts are taken from the 
report: 
_ “The work included checking and _ verify- 
ing the totals and balances in the annual state- 
ments of the company for the year 1899, 1900, 
Igor and 1902, and detailed checking and veri- 
fication of a number of the individual ac- 
ccunts from their beginning. 
_ The totals and balances used and carried 
lorward in the various annual statements re- 
terred to were found to be correct and prop- 
erly carried forward in each instance. 

“\ thorough examination and_ checking 
We made of the books, accounts, vouchers 
an transactions for the year 1902 in verifica- 
tio of the annual statement for December 31, 
1¢02, made to the insurance departments of 
the various States. 
he mortgage investments of the company 
found to be an excellent class of securi- 
there being no interest past due and un- 
Paid, as shown by the statement. Of the 
amount shown in the statement all but $11,000 
was at the date of the statement on deposit 
im the insurance department of Illinois, and 
$10,000 of this amount has since been de- 


wer 
ties 





the period from 1898 to the present time. The 
losses paid were verified with the proofs, 
vouchers and evidences of payment in the pos- 
session of the company. 

“We find that the company’s treatment of 
claimants has been fair and equitable, and that 
its losses have been settled as promptly as is 
consistent with proper investigation and pro- 
tection against fraudulent claims, and_ that 
where claims have been resisted there were 
warrantable grounds for doing so. 

“Our examination justifies us in concluding 
that the affairs of the company are being hon- 
estly managed, with an evident purpose of 
dealing fairly and equitably with policyholégrs 
and claimants.” 

The following letters, signed by.the insur- 
ance superintendents of the four States, who 
conducted the examination, 
report to the company: 
“Edgar S. Scott, Esq., President The Franklin 

Life Insurance Company, Springfield, Ill. 

“Dear Sir:—We beg to hand you herewith, 
with our approval thereof, a copy of the re- 
port of the examination of your company 
made by the departments of our several States. 

‘The report of this examination shows your 
company to be in a solvent condition and not 
materially different from that shown in your 
official annual statement to the departments 
for the year ending December 31, 1902. 

“It is gratifying to note the growth experi- 
enced by the company since its organization 
and the steady advance and improvement made 
in its affairs and financial condition, and that 
the examiners are able to commend the in- 
tegrity of the officers entrusted with its man- 
agement. Respectfully, 

“(Signed) Wma. R. VrepENBURGH, 
“Insurance Superintendent Illinois. 
“(Signed) R. G. Yates, 
“Superintendent of Insurance of Missouri. 
“(Signed) D. E. SHerrick, 
“Auditor of State of Indiana.” 
“Mr. Edgar S. Scott, President The Franklin 

Life Insurance Company, Springfield, III. 

“Dear Sir :—I beg to hand you herewith with 
my approval thereof, the copv of the report 
of examination of your company, made by 
this department in co-operation with the de- 
partments of Illinois, Missouri and Indiana. 

“Respectfully, 
“(Signed) Reau E. Fork, 
“Insurance Commissioner Tennessee.” 


accompanied the 


LIFE NOTES. 


The New York Life had applications for 
more than $44,000,000 in June. 


The Security Life and Annuity Company of 
Philadelphia intends to enter Missouri. 


B. Hardesty has been appointed district 
agent for the Security Mutual at Clarksburg, 
W. Va 


A. S. Longenbaugh, district general agent 
of the Equitable of New York, at Akron, has 
accepted a position with the Mutual Life at 
Columbus, Ohio. 











SUMMER OUTINGS FOR 1903. 


If you contemplate a trip to any of the 
health and pleasure resorts of the Adiron- 
dacks, the St. Lawrence River, the White 
Mountains, the Green Hills of Vermont, 
the Berkshire Hills, New England Coast, 
or the Atlantic Seashore, and desire to 
see Niagara Falls on your way, send 
for a copy of Vacation Tours, a beauti- 
fully illustrated booklet, to be issued by 
the Michigan Central. “The Niagara 
Falls Route,” which will be ready for 
distribution about May 1. It will con- 
tain information of value to the intending 
tourist, and may assist you in perfecting 
your arrangements for the summer. It 
will be sent to any address upon receipt 
of two cents’ postage by O. W. Ruggles, 
G. P. & T, A., Chicago. 











MOUNTAIN LAKE PARK, 
Maryland. 


This superb summer resort in the 
heights of the Alleghenies, 2,800 feet 
above sea-level, is an attractive place for 
persons desiring to combine recreation, 
rest and intellectual uplift. It was vis- 
ited last year by 25,000 persons repre- 
senting 26 States of the Union. 

The Chautauqua program, under the 
direction of Dr. W. Davidson, is one 
of the best which genius can devise or 
money procure. 

Beginning June Ist, tickets will be placed 
on sale and continued through the season, 
good for return until October 31st. Special 
rate tickets for the Chautauqua in August. 

For particular information about fares 
and time of trains, apply to Ticket Agents 
of the B. & O. S.-W. R. R., or to O.P. 
McCarty, Gen. Pass. Agt., Cincinnati, O. 

Information about attractions at Moun- 
tain Lake Park furnished in reply to in- 
quiries addressed to Mr. L. A. Rudisill, 
Mountain Lake Park, Md. 














Big Four Route 


Summer Tourist Line to 
MOUNTAINS, LAKES, 
FOREST and SHORE. 


NEW YORK nly Depot in the city. 


hree Trains Daily. 





NLY THROUGH 


SLEEPING car Line. BOSTON 
CHICAGO Private Compartment Sieeping 


Cars. Strictly Modern. 








Three Daily Trains. 


Only Noo y Train. ST. LOUIS 


Unequaled Dining Car Service, 
Modern Equipment, 
Fast Schedules. 
Trains leave Cincinnati from Central Union Station, 
Morning, Noon, Night. 
Write for Summer Tourist Book. 


WARREN J. LYNCH, W.P. DEPPE, 
Gen’! Pass. & Ticket Agt. Asst.G. PF. &T A, 
J. B. REEVES, Gen’! Southern Agt. 
Cincinnati, O. 
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AGENTS WANTED 


BY 





OF NEW YORK 


Exclusive Territory 


Liberal Contracts 


TRENGTH 
ECURITY 
OLIDITY 











INDIVIDUAL FIRE UNDERWRITERS OF ST. LOUIS 


Licensed 


by the Insurance Department of Missouri. 


$ 250,000.00 CASH_IN MERCANTILE TRUST CO. 
___750,000. 00 SUBJECT TO CALL. 
$1,000,000.00 TOTAL AVAILABLE ASSETS. 
THE UNDERWRITERS ARE: 


Oyen? L. ALLEN, President Fulton [ron 

ork 

W. K. Brxsy, President American Car & 
Foundry Co 

R. 8. BROOKINGS, Vice-President Sam'‘l 
Cupples Woodenware Co, 

JAMES CAMPBELL, Banker. 

Murnay CARLETON, President Carleton 
Dry Goods Co, 

H. N. Davis, Pres. Smith & Davis Mfg. Co. 

Joun D. Davis, Lawyer. 

R. B. Dua, Managing Director Conti- 
nental Tobacco Co. 

D. R. Francis, President D. R. Francis 
& Bro. Commission Co, 

Jos. M. Hayes, President Jos. M. Hayes 
Woolen Co. 

Samus. M. KENNARD, President J. Ken- 
nard & Sons Carpet Co 

I. H. LionBeRGER, Lawyer. 

P. C. Marrirt, Capitalist. 


GEorGE D. MarRKHAM, Senior Partner W. 
H. Markham & Co. 

Evias Micwak1., Secretary and Treasurer 
Rice-Stix Dry Goods Co. 

I. W. Morton, Advisory Director Sim- 
mons Hardware Co. 

Tuomas H. McKirrrick, President Har- 
gadine-McKittrick Dry Goods Co. 

DaNIEL C. NUGENT, — Vice-President 
B. Nugent & Bro. Dry Goods 

EBEN Ricuarps, Vice- Bans wey Mexican 
Central Railroad. 

— ScutLin, Capitalist. 

). C. Simmons, Advisory Director Sim- 

ae Hardware Co. 

Corwin H. Spencer, Capitalist. 

D. D. WaLKeEr, Capitalist. 

Festus J. WabDE, President Mercantile 
Trust Co. 

Rotia WELLS, Mayor of St. Louis and 
President American Steel Foundry Co. 


Applications to W. H. MARKHAM @ CO., Attorneys and Managers. 
Century Building, St. Louis. 
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More than half aC 


GULF OF ie vce 





“Has worked Succe 





JOHN P. MUNN, M. D. 


President. 


FINANCE COMMITTEE, 
JAMES R. PLUM, 
Leather. 
CLARENCE H, KELSEY, 
Pres. Title Guar, &T’ st Co, 
WILLIAM H. PORTER, 
Pres. Chemical Nat. Bank. 











DIRECT CONTRACTS 
with this well established and progressive Com- 
pany, thereby securing for themselves not only an 
immediate return for their work, but also an 
increasing annual income commensurate with 
their success, are invited to communicate with 
RICHARD E. COCHRAN, 3rd Vice-President,at 
the Company's Office, 277 Broadway, New York. 











Active and successful Agents who desire to make 














ISAAC T. MANN, Pres. 


. PENDLETON, 


PRUDENTIAL 


FIRE INSURANCE CO. 


TAZEWELL, 


VIRGINIA, 


Secy. 


Will write purety surplus lines at full tariff rates throughout 
the United States. 














HANDLERS OF ALL KINDS OF 


FIRE and MARINE SALVACE. 





Nos. 207 and 209 
MADISON STREET, 


CHICACO. 


LONG DISTANCE TELE. 


® 





PRINCIPAL OFFICE : 


PHONE, MAIN 275. 


SOUTHERN DEPARTMENT : 
No. 1005 
WASHINGTON AVE., 
ST. LOUIS. 


_— 





BELL TELEPHONE, 3081. 


1. F. SMALL, Superintendent. 





of Cincinnati in the directorate. 


toirry will be given. 





INTER-STATE LIFE INSURANCE: COMPANY 


Fourth and Elm Sts., CINCINNATI, OHIO. 
CAPITAL, PAID-UP, $100,000. 





Incorporated under the Legal Reserve Laws of Ohio, ........... 
$100,000 deposited with the State for the security of Policyholders. 





A staunch “Old Line” Ohio company, with leading business men 


© Issues especially attractive policies on Ordinary Life, 
Payment, Endowment and Annuity Plans. 


A District Agent Wanted for each county in Ohio and Kentucky, to 
whom a liberal contract, with renewal commissions and exclusive ter- 


The Inter-State Life has all the sdvantages that other good 
companies have and is besides a HOME COMPANY. 

Agents will find it desirable to deal DIRECT WITH THE HOME 
OFFICE of the company which they represent. 

Information cheerfully furnished. Correspondence confidential. 


A. CG. TURNIPSEED, President. 


















1901. 


Limited 
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The NORTHERN GENTRAL 
LIFE INSURANCE CO., 


635, 536, 537, 538 and 539 The Spitzer Blidge 
TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 


J. P. SLEMMONS, 


W. S. NATTHEWS, 
President. 


Secretary. 
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; UNITED STATES tapi 
° HARTFORD, CONN. 
GEORGE ©. KENDALL, Mane 








INSURANCE COMPANY, / 


‘ OF AACHEN, CERMANY. 


UNITED STATES BRANCH / 
o-— 46 CEDAR ST. —- 


New yor* 









The Indianapolis Fire Insurance Company. 


Capital paid up in cash, - $200,000.00. 
JOHN H. HOLLIDAY, President. H..C, MARTIN, Secretary, 


Summary of Annual Statement, December 3ist, 1902. 


CI FIO on nc ccccdses die Cisevscesevetda nse $437,233.69 
Reserve for unearned premiums............ $127,779.30 
Reserve for unpaid losses..............2+0- 14,561.36 
Reserve for all other liabilities.............- 1,050.20 
Total liabilities except Capital Stock ....... $143,390.86 
Capital St0cK. .....cccceccctccscccscercess 200,000.00 
Surplus over Capital Stock and all other liabil- 
PGi cdGhands Convsrcenverens rakes - 93,842.83 
OE PI otitis 00 0600:04465005446 104 dene $437,233.69 














The Columbian National Life 
Insurance Company, »s0*. mss. 


Incorporated under the 
laws of [assachusetts. 


PERCY PARKER 


° President 
WM. BUTLER WOODBRIDGE 


. 2nd Vice-President 








C. H. BUNKER, President. FRANKLIN H. HEAD, Vice-President 
A, A. SMITH, Secretary. H. G. B. ALEXAN DER, 2nd Vice-Prest. and Gen. Mgr. 


CONTINENTAL CASUALTY COMPANY, 


WRITES ALL FORMS OP 


Personal Accident 


and Health Insurance. 


More Than Four Million Dollars Paid to 
Policyholders, 
GOOD CONTRACTS IN GOOD TERRITORY TO GOOD MEN. 


Producers, Address—H. G. B. ALEXANDER, 2nd Vice-Prest. and Gen. Mgr. 
134 Monroe Street, Chicago. 








NATIONAL LIFE INSURANCE COMPANY 


OF THE UNITED STATES OF AMERICA 


LOUIS G. PHELPS, President 
CHARTERED BY THE UNITED STATES GOVERNMENT IN 1868 


Pull paid capital ONE MILLION DOLLARS. 

An honorable record of 35 years. Over $7,000,000 paid policyholders. 
Insurance in force $40,000,000. All the approved forms of regular life 
policies, some of which may well be termed leaders. 

Men with clean records desiring a connection with a company that 
will help them help themselves are invited to address, 
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Federal Fire Underwriters 


OF ILLINOIS, 


ISSUE NEW YORK STANDARD FORM OF POLICY. 
LIBERAL AMOUNTS PLACED ON SPRINKLED RISKS. 


Surplus Lines Solicited and Placed 


at Tariff Rates. 
L. H. COSLINE, Atty. and Mer., 


184 La Salle St., 
LBW RY OPER ODD 


Cy 


PODS LD, he MT 


Chicago. 





SURPLUS LINES 


NEW YORK AND NEW ENGLAND UNDERWRITERS 


30 Subscribers at $2,500 each - + - $75,000 
Premium fund over 25,000 
Total security to policyholders over $100,000 
NEW YORK & NEW ENGLAND UNDERWRITERS “TRUST 
*UND POLICY” 70 Per Cent ‘of all premiums received deposited in 


EASTERN TRUST COMPANY of New York City for the protection of 
policyholders, 


BREMER, FISKE & RING, Attorneys, 


90 William Street, New York City, N. Y. 





P. M. STARNES, Vice-Pres. and Gen. Mgr. 
CASUALTY 
AND 


SURETY CO. St. Louis 


Health — Plate Glass 


Insurance. 


Union 


Accident — 





Losses Paid in 10 Years, - $3,147,000 





VACANCIES IN EVERY STATE FOR 
GOOD, RELIABLE MEN, 














ILLINOtS FIRE UNDERWRITERS 


AND 


COOK COUNTY FIRE LLOYDS 


OF CHICAGO 
Solicit strictly surplus lines from Agents and Brokers at tariff rates only. 
Liability of Underwriters is limited only to $1,500.00 on any one risk. 
654 of all premiums deposited to the credit of the trust fund in the 
Central Trust Co. of Illinois, and can_be_ withdrawn only for the payment 
of losses. 


Address all communications to 
WILLIAM S. BAKER & CoO., 

The Attorneys, 
Sulte 603, 153-155 La Salle Street, - 














CHICAGO, ILL. 
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OFFICERS: 


ALEXANDER D. HANNAH, Prest. 
DAVID HOGG, Vice Prest.& Treas. 
A. W. HANNAH, Asst. Treasurer. 
. JOHN C. EVERETT, Secretary. 
A J. SALOMON, Ass't Sec’y. 


Incorporated Under the Laws of the State of Illinois. 


Cash Capital, - - 
Cash Surplus, - 
Cash Assets, - - 


We will write moderate lines on desirable business under the following conditions: 
There must be at least $100,000 additional insurance in responsible Stock Companies on exact risk. 


Give names of six companies on exact risk. 


Risk must be under the protection of a good fire department and adequate water oiaite. 


Diagram to be furnished, if possible. 
Rates must be tariff. 
Commission, 10 per cent. 


NEWBURGER & wide Managers, 


159 LaSalle Street, = © ‘i 







DIRECTORS: 
ALEXANDER D. HANNAH. 
DAVID HOGG. 

JULIUS KESSLER. 
W. L. DOGGETT. 
JOHN G. CAMPBELL. 
EDW. F. KEEFER, 
JOHN C. EVERETT. 


Licensed April 14, 1903. 


$100,000.00 
50,000.00 
$150,000.00 





CHICAGO. 











THE ANCHOR FIRE INSURANCE COMPANY 


228-230 W. FOURTH STREET, CINCINNATI, OHIO. 


CAPITAL... 
ASSETS 


SURPLUS TO POLICYHOLDERS ... . 


JUDGE M. DONNELLY, President. 


- + + $200,000 
o | 460,536 
236,382 


F. D. PRENTICE, Vice-President. 


WILLIAM WOOD, Secretary and General Manager. 














RELIANCE 
LIFE INSURANCE 
COMPANY 


JAMES H. REED, President 


PITFSBURG, PENNA. 











The largest and strongest life insu- 
rance company ever organized. 

Write to Superintendent of Agencies, 
Farmers Bank Building. 








“The Friend of the Family.” 

















THEMINNESOTA MUTUAL LIFE 
INSURANCE COMPANY, 


Of ST. PAUL, MINN., 









Offers to competent and active young gentlemen, 
whose antecedents will bear investigation, very 
liberal renewal commission contracts for exclusive 
management of most productive territory. Its policies, 
rates and guaranteed settlements, in connection with 
its financial strength, always win in competition. 





T. R. PALMER, President. 


J. A. O'Shaughnessy, 
Western Field Manager. 


DOUGLAS PUTNAM, Secretary. 


C. E. Secor, 
Eastern Field Manager. © 









